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Introduction

TRIMIT Provision enables you to post Provision for costs to come in the General Ledger while posting
your Sales- and Purchase Orders.

An example could be Sales Commission calculated for each Sales Invoice but not settled until end of
the month, quarter, or year. To show correct accounting figures at any time, you can provide for the
outstanding Sales Commission.

Another example could be Freight Cost related to the transport of goods sold or purchased.
Every time a Sales- or Purchase Invoice of Items is posted, there may be a Freight Cost to be later paid.
Such a Freight Cost you can also provide for with TRIMIT Provision.

These are just two examples, and the functionality of TRIMIT Provision is so flexible that it can be used
to provide for almost anything considered relevant for a reliable financial reporting.

Note
For complete understanding of the TRIMIT Provision, we advise you to look also in the
White Paper — TRIMIT Financials and White Paper — TRIMIT ltem Charges.

The audience for this document is the Consultant or very skilled User. It will only describe the TRIMIT
fields/functionality and not the standard Business Central fields/functionality. Be aware of not changing
settings and parameters in a live database without consulting the implementing partner.

The functionality described is the functionality as of TRIMIT 26.1 for Business Central W1 BC28.X.

The pictures in this White Paper are based on the demo data for TRIMIT 26.1 which is based on Microsoft
Dynamics 365 Business Central 2021Release Wave 1, in the demo company CRONUS TRIMIT W1 Ltd.
(based on CRONUS International Ltd. of Microsoft Dynamics 365 Business Central).

Components

TRIMIT Provision contains the following objects:

The tables 6036312 trm Temp Prov Posting Buffer
6036571 trm ltem Charge Ext.
6036385 trm Call Calc Commission
6036548 trm Provision Sales
6036549 trm Provision Purchase
6036660 trm Commission Rates

The pages 6036548 trm Provision Sales
6036549 trm Provision Purchase
6036714 trm Commission Rates

The reports 6036710 trm Commission Settlement

6037030 trm Unit Cost Revaluation
6037052 trm Pre-Calculation
6037300 trm Post-Calculation

The codeunits 6036570 trm Provision Handling Sales
6036572 trm Provision Hand Purchase
6036761 trm Commission Handling

In several other TRIMIT and Business Central objects there are fields/codes added regarding TRIMIT
Provision.
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Provision Sales Setup

Provision Sales is the connection between the TRIMIT Sales Commissions and the General Ledger.
In addition, it is also the connection between the TRIMIT Bonus and the General Ledger.

In the following, you will find a description of the individual fields of Provision Sales.

You must create a Line for every combination of General Business Posting Group, General Product
Posting Group and Calculation Base Provision for which you want to post Provision to the General
Ledger. You can find the Provision Sales via Search Provision Sales.

Provision Sales v Saved °
2. t New EREditList [i] Delete More options

Name IGa: Bus. Posting Group T ¥ ] l Gen. Pred. Posting Group T W l Description G/L Account Del G/LAccount Credit  Reasc o

- BONUS DOMESTIC RETAIL Bonus Bonus 9996907 9995457 04-BONUS
BONUS DOMESTIC SERVICES Bonus Bonus 9996907 9995457 04-BONUS
BONUS EU RETAIL Bonus Bonus 9996907 9995457 04-BONUS
BONUS EU SERVICES Bonus Bonus 9996907 9995457 04-BONUS
COMMISSION DOMESTIC RETAIL Commission-sp1 Commission Salesperson 9996902 9985452 01-COMM1
COMMISSION DOMESTIC RETAIL Commission-sp2 Commission Salesperson 2 9995903 9995453 02-COMM2
COMMISSION DOMESTIC RETAIL Commission-sp3 Commission Salesperson 3 9996904 9995454 03-COMM3
COMMISSION DOMESTIC SERVICES Commission-sp1 Commission Salesperson 9996902 9985452 01-COMM1
COMMISSION DOMESTIC SERVICES Commission-sp2 Commission Salesperson 2 9996903 9995453 02-COMM2Z
COMMISSION DOMESTIC SERVICES Commission-sp3 Commission Salesperson 3 9996904 9995454 03-COMM3
COMMISSION EU RETAIL Commission-sp1 Commission Salesperson 9996902 9985452 01-COMM1
COMMISSION EU RETAIL Commission-sp2 Commission Salesperson 2 9995903 9995453 02-COMM2
COMMISSION EU RETAIL Commission-sp3 Commission Salesperson 3 9996904 9995454 03-COMM3
COMMISSION EU SERVICES Commission-sp1 Commission Salesperson 9996902 9985452 01-COMM1
COMMISSION EU SERVICES Commission-sp2 Commission Salesperson 2 9995903 9995453 02-COMM2
COMMISSION EU SERVICES Commission-sp3 Commission Salesperson 3 9996904 9995454 03-COMM3
GIFTCARD DOMESTIC RETAIL Gift Cards Gift Card 9996900 9995463 GIFTCARD
GIFTCARD DOMESTIC SERVICES Gift Cards Gift Card 9996900 9995463 GIFTCARD
GIFTCARD EU RETAIL Gift Cards Gift Card 9996900 9995465 GIFTCARD
GIFTCARD EU SERVICES Gift Cards Gift Card 9996900 9995463 GIFTCARD
JB-FREIGHT DOMESTIC RETAIL JB Sales Freight Sales Line X1 9996901 9995451 FREIGHT
JB-FREIGHT DOMESTIC SERVICES 18 Sales Freight Sales Line X1 9996901 9995451 FREIGHT
JB-FREIGHT EU RETAIL JB Sales Freight Sales Line X1 9996901 9995451 FREIGHT
JB-FREIGHT EU SERVICES JB Sales Freight Sales Line X1 9996901 9995451 FREIGHT
S-ALLOWANCE DOMESTIC RETAIL Sales Allowance Sales Line X5 9996899 9995449 ALLOWANCE
S-ALLOWANCE DOMESTIC SERVICES Sales Allowance Sales Line X5 9996839 9995443 ALLOWANCE
S-ALLOWANCE EU RETAIL Sales Allowance Sales Line X5 9996839 9995443 ALLOWANCE
S-ALLOWANCE EU SERVICES Sales Allowance Sales Line X5 9996899 9995449 ALLOWANCE
5-DUTY DOMESTIC RETAIL Sales Duty Sales Line X2 9996908 9995458 DUTY

Description of the Fields

Name

Here you can enter a name to identify the Provision Sales setup. The name can contain a maximum of
20 characters.

Besides the Names that are created for Cornmission or Bonus but are related to ltem Charges: make
sure the Name is the same as the Code for the Item Charge.

General Business Posting Group

Here you must fill in a General Business Posting Group. The combination of General Business Posting
Group and General Product Posting Group at the Sales Lines determines which Provision Sales Line is
used.

Therefore, the General Business Posting Group of your customers.
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General Product Posting Group

Here you must enter a General Product Posting Group. The combination of General Business Posting
Group and General Product Posting Group at the Sales Lines determines which Provision Sales Line is
used.

Therefore, the General Product Posting Group of the Items you sell.

Description
Here you can enter your own Description for the Provision Sales Line. The description field can contain a
maximum of 50 characters.

Calculation Base Provision

The provision can be based on several different fields in the Sales Line. In the Calculation Base Provision
field, you state which amount from the Sales Line you want to post to the General Ledger as a Provision.
You can choose between the following twelve options:

None Noneis used if the Provision is called with an Amount meaning that the
Amount has been calculated by Codeunit 6038010 trm AP/ G/L.

Commission Salesperson The calculated Amount of the Commission Salesperson field on the
Sales Line will be posted as Provision.

Commission Salesperson 2 The calculated Amount of the Commission Salesperson 2 field on the
Sales Line will be posted as Provision.

Commission Salesperson 3 The calculated Amount of the Commission Salesperson 3 field on the
Sales Line will be posted as Provision.

Bonus The calculated Amount of the Bonus field on the Sales Line will be
posted as Provision.

Sales Line X1 The calculated Amount of the X1 (Total LCY) field on the Sales Line will
be posted as Provision.

Sales Line X2 The calculated Amount of the X2 (Total LCY) field on the Sales Line
will be posted as Provision.

Sales Line X3 The calculated Amount of the X3 (Total LCY) field on the Sales Line
will be posted as Provision.

Sales Line X4 The calculated Amount of the X4 (Total LCY) field on the Sales Line
will be posted as Provision.

Sales Line X5 The calculated Amount of the X5 (Total LCY) field on the Sales Line
will be posted as Provision.

Sales Line X6 The calculated Amount of the X6 (Total LCY) field on the Sales Line
will be posted as Provision.

Gift Card Gift Card is used for the Provision of sold Gift Cards in the TRIMIT
Webshops.

NOTE

There is a specific White Paper - TRIMIT B2C Shop Gift Cards to describe the complete functionality of
the Gift Cards.

G/L Account Debit

Here you enter the G/L Account to which you want to post the Debit Amount (the “accrued” account in
your Income Statement) of your Provision transactions with this combination of General Business
Posting Group and General Product Posting Group.
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G/L Account Credit

Here you enter the G/L Account to which you want to post the Credit Amount (the “to be paid" account
in your Balance Sheet) of your Provision transactions with this combination of General Business Posting
Group and General Product Posting Group.

Reason Code

Various Reason Codes can be created to improve traceability of the G/L Entries that are related to
Provision. The Reason of the actual Provision Sales Line will be added to the G/L Entries based on this
specific Provision setup.

Reason Codes can be maintained via Search Reason Codes

Creation Date (not shown in page)
When you create the Provision Sales Line, the program automatically updates this field with the Date of
today.

Modified Date (Not shown in page)
When the Provision Sales Line is changed, the program automatically updates this field with the Date of
today if this Date is later than the Creation Date.

Note
Via Search Caption Class Setup, it is possible to set the Descriptions for the Sales X1 - X6 fields as
names of the fields if they are added to the Sales Lines.
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Caption Class Setup for the X1-X6 fields in Sales Line

By using the Caption Class Setup, you can determine the names that you will see in the Sales Line if you
select the X1 - X6 fields, and they are related to Provision Sales records where Calculation Base
Provision is set to Sales Line X1 - X6

The page could normally look as follows - after added the X1 - X6 fields via Personalization to the Lines.

Lines Manage Line Order Fewer options
Exp.. - . Sales Sales Sales Sales les X5 Sales I
Mat... ype No. per Unit T per Uni per Uni T per Uni Tof er Unit Total (L er Uni
Matrix 2100
= O : ltem 21002003
O ltem 21002103
O ltem 21003003
] ltem 21003703

Via Search Caption Class Setup, you can enter the names for the fields:

Caption Class Setup
Inventory >
Purchase >
Sales
Sales
X1
ales
es X4 ]
e (-3 0
-
a , ) /
Search —+ New % Edit List Delete @8 Open in Excel =
- ENU : Duty

Per Sales X1-X6 field you can enter the Captions per Language Code.
You need to go out of Business Central, and login again to have these Captions activated.
In that case, the Sales Line might now look as follows:

Lines Manage Line Order Fewer options
Exp... JB Freight JB Freight Dy Duty Total Freight F les X
Mat... T per Unit tal (LC Uni LCY) | lperUnit T er U
= ! Matrix 2100
] Item 21002003
O Item 21002103
a Item 21003003
O Item 21003703
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Provision Setup for Commission

When we talk about Commission, we talk about the Commission for Salespersons based on invoiced
ltems. We will not include other Sales Line Types (like i.e., G/L Account or Resources) in the calculation.
Commission is related to Salespersons and with TRIMIT; you can handle three different Salespersons
per Customer/Order.

When you provide for Commission, it can be posted differently for the Salesperson, Salesperson 2, and
Salesperson 3 by using different G/L Accounts for the Calculation Base Provisions Cornmission
Salesperson, Commission Salesperson 2, and Commission Salesperson 3.

Provision Sales " Saved
PO + New EREditList i Delete More options
Mame T Gen, Bus. Posting Group T Gen. Prod. Posting Group T Description Calculation Base Provision T G/L Account Debit G/L Account Credit Reason Code
COMMISSION DOMESTIC RETAIL Commission-sp1 Commission Salesperson 95995902 9995452 01-COMM1
COMMISSION DOMESTIC RETAIL Commission-sp2 Commission Salesperson 2 9995903 0995453 02-COMM2
COMMISSION DOMESTIC RETAIL Commission-sp3 Commission Salesperson 3 9995904 9995454 03-COMM3
COMMISSION DOMESTIC SERVICES Commission-sp1 Commission Salesperson 9996902 9995452 01-COMM?1
COMMISSION DOMESTIC SERVICES Commission-sp2 Commission Salesperson 2 9996903 9995453 02-COMM2Z
COMMISSION DOMESTIC SERVICES Commission-sp3 Commission Salesperson 3 9996904 9995454 03-COMM3
COMMISSION EU RETAIL Commission-sp1 Commission Salesperson 9995902 9995452 01-COMM1
COMMISSION EU RETAIL Commission-sp2 Commission Salesperson 2 9995903 0995453 02-COMM2
COMMISSION EU RETAIL Commission-sp3 Commission Salespersan 3 9996904 9995454 03-COMM3
COMMISSION EU SERVICES Commission-sp1 Commission Salesperson 9995902 0995452 01-COMM1
COMMISSION EU SERVICES Commission-sp2 Commission Salesperson 2 9995903 0995453 02-COMM2
COMMISSION EU SERVICES Commission-sp3 Commission Salesperson 3 9996904 9995454 03-COMM3
COMMISSION EXPORT RETAIL Commission-sp1 Commission Salesperson 95995902 9995452 01-COMM1
COMMISSION EXPORT RETAIL Commission-sp2 Commission Salesperson 2 9995903 0995453 02-COMM2
COMMISSION EXPORT RETAIL Commission-sp3 Commission Salesperson 3 9995904 0995454 03-COMM3
COMMISSION EXPORT SERVICES Commission-sp1 Commission Salesperson 9995902 9995452 01-COMM1
COMMISSION EXPORT SERVICES Commission-sp2 Commission Salesperson 2 9995903 0995453 02-COMM2
COMMISSION EXPORT SERVICES Commission-sp3 Commission Salesperson 3 9995904 0995454 03-COMM3

Another possibility is to differentiate the G/L Accounts between various combinations of General
Business Posting Group and General Product Posting Group.

When you post (invoice) a Sales Line, the program will start searching for matching combinations of
General Business Posting Group and General Product Posting Group related to the Posting Groups on
the Sales Line. Then it will match the Salesperson number with the Calculation Base Provision.

Note

It is also possible to create the Lines of Provision Sales with blank Names. This is the easiest way to
handle the setup if you want to provide for Commission regarding all your salespeople because then
you will not need to fill in the Provision Name Commission Salesperson field on each Salesperson Card.

General Posting Setup

In the General Posting Setup (via Search General Posting Setup) you need to enter the G/L Accounts for
the Commissions if you want to make use of the Commission Settlement which can create
automatically G/L Entries in a General Journal for the Commission that has to be paid to a Salespersons
Vendor No.

The fields you need to fill per General Business Posting Group and General Product Posting Group are
Commission Salesperson, Commission Salesperson2 and Commission Salesperson 3 (if you make use of
up to three Salespersons per Customer who are entitled to get Commission) and are Income Statement
Accounts.
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The Commission Settlement will simply create two Journal Lines in a specific General Journal for
Commission. This means that no real Purchase Invoice will be created but only Vendor Ledger Entries if
you post this General Journal.

If you want to handle the Commission payments to your Salespersons via a Purchase Invoice, you can
take the print of the Commission Settlement as basis to create a Purchase Invoice manually. In that case,
you do not need to fill in the Commission fields in the General Posting Setup.

General Posting Setup =~ 2 [ [T

o u

Show All Accounts

Gen, Bus. Gen. Prod.
Posting Group Posting Group Commission Commission
T 1 4 Salesperson Salesperson 2

- i RETAIL 9995452 9995463 9995464
DOMESTIC RETAIL 9995452 9995463 9995464
EU RETAIL 9995462 0995463 9995464
EXPORT RETAIL 9995462 0995463 9995464

Sales & Receivables Setup

In the Sales & Receivables Setup (via Search Sales & Receivables Setup) there are two parameters
related to Commission/Bonus:

Sales & Receivables Setup

Customer Groups ~ Payments More options

Info and Prices

Availability Check Discounts

Standard Inventory Profile Setup ALL v Extended Discount Search Automatically per Line v
Availability Date Format Week v Line Discount Combination

Availability Message Type Notification ~ Show Line Discounts of 0 %

Availability Check by Location ‘.: ) Approve Change of Line Discount % Ask if existing Line Discount % is larger than 0 (Default ¥~
Availability Check on Make-To-Order Items [ o] Date Management

skip Availability Info Pane C.:) Sales Header Date -> Sales Line Date No v
Skip Availibility Check Complaint a Commission

Skip Availibility Check Return Order e Extended Commission Search ‘Tma\ ~ |
Skip Availibility Check Sales Credit Memo e Approve Change of Commission Ask if existing Commission is larger than 0 (Default Yes)

Prices

Extended Commission Search

If you want to use the TRIMIT functionality for Salesperson Commissions, this Parameter must be set to
a value different from No.

If set to Noyou cannot use the whole setup described in this \¥hite Paper for the Salesperson
Commission.
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You can choose between the following seven options:

No You will not use the TRIMIT Extended Commission Search.

Salesperson The Extended Commission Search will only be executed for the Salesperson.
Salesperson 2 The Extended Commission Search will only be executed for the Salesperson
2.

The Extended Commission Search will be executed for both the Salesperson
and Salesperson 2.

The Extended Commission Search will only be executed for the Salesperson
3.

Salesperson +
Salesperson 2
Salesperson 3

Bonus The Extended Commission Search will only be executed for Bonus.
Total The Extended Commission Search will be executed for all types of
Commission and Bonus.
NOTE

You need to set this Parameter <> Noto see some results when posting a Sales Invoice.
For the rest of this White Paper, you need to set it to 7ofal

Approve Change of Commission
This Parameter determines if the Commission related fields of a Sales Document could be changed.
You can choose between the following six options:

Ask if existing
Commission is
larger than 0
(Default Yes)

If you want to change the Salesperson (or Salesperson 2 or Salesperson 3) in
a Sales Header or Sales Line, you will be asked to accept the change only if
the original corresponding Commission Salesperson is larger than 0.

The default answer is Yes.

Ask if existing
Commission is
larger than 0
(Default No)

If you want to change the Salesperson (or Salesperson 2 or Salesperson 3) in
a Sales Header or Sales Line, you will be asked to accept the change only if
the original corresponding Commission Salesperson is larger than 0.

The default answer is No.

Always Ask (Default
Yes)

If you want to change the Salesperson (or Salesperson 2 or Salesperson 3) in
a Sales Header or Sales Line, you will always be asked to accept the change
The default answer is Yes.

Always Ask (Default
No)

If you want to change the Salesperson (or Salesperson 2 or Salesperson 3) in
a Sales Header or Sales Line, you will always be asked to accept the change
The default answer is No.

Change without
Acceptance

If you want to change the Salesperson (or Salesperson 2 or Salesperson 3) in
a Sales Header or Sales Line, the change will be accepted without any
message.

Commission is

Even if you might change the Salesperson (or Salesperson 2 or Salesperson 3)

Never Changed in a Sales Header of Sales Line, the corresponding Commission Salesperson
will not change accordingly!!
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Salesperson

If you do not want to provide Commission for all your Salespersons, or if you want to use different
Provision Sales Lines for different segments of Salespersons, you must fill in the Provision Name
Commission Salesperson on each Salesperson/Purchaser Card.

The card can be found via Search Salesperson.

N
Salesperson/Purchaser Card \ f ) = ]EI
N/
TR - Theodor Rudolphs
Home  Salesperson Mare options
@ Create Interaction =1 Send Email %2 Commission
General w mor
Code TR Next Task Date _
Name Theodor Rudolphs Commission
— -
Job Title Salesperson Exchange Rate Commission Payment Exchange Rate v
Commission % 0.00 Exchange Rate Commission Calculation Exchange Rate W
Phone No. Calculation Base Commission % Before Discount ~
Email Provision Name Commission Salespers.. COMMISSION v
Blocked @

When you create a new Salesperson, a new Vendor is also created with the same Code. Therefore, if
you create a new Salesperson 7Ralso a new Vendor 7Ris created for which you need to fill in the data
like General Business Posting Group, VAT Business Posting Group and Vendor Posting Group!

Description of the Fields

Exchange Rate Commission Payment

This field determines which Exchange Rate must be used to calculate the Payments to the Vendor of
the Salesperson regarding the Commission.

You can choose between the following two options:

Exchange Rate

Default Exchange Rates will be used based on the Date that you
post the Payment.

Rate

Commission Fixed Exchange

The field Commission Fixed Exchange Rate of the Currency will
be used (this can be added to the Currencies list via Personalize).

Exchange Rate Commission Calculation

This field determines which Exchange Rate must be used to calculate the Commission for the Vendor of
the Salesperson in the Commission Settlement.

You can choose between the following two options:

Exchange Rate Sales

Default Exchange Rates will be used based on the Date that you
print the Commission Settlement

Rate

Commission Fixed Exchange

The field Commission Fixed Exchange Rate of the Currency will
be used (this can be added to the Currencies list via Personalize).

SO TRIMIT
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Calculation Base Commission
This field determines how the Commission should be calculated.
You can choose between the following six options:

% Before Discount

% of the Sales Price before Discount

% After Discount

% of the Sales Price after Discount

Amount per Unit

Amount per Unit
This can be entered in the field for Pct. Rate in the Commission Rate.

% of Unit Cost

% of the Unit Cost

Demanded Price List

based on a specific Customer Price Group.

Settlement.

The Commission is not based on the Sales Prices in the Sales Lines but

This Customer Price Group can be entered when you print a Commission

Total Amount

Total Amount per Sales Line
This can be entered in the field for Pct. Rate in the Commission Rate.

Provision Name Commission Salesperson
Here you can enter a Provision Sales Line for this Salesperson to handle the Commission.

Entering the Commission
Via Home, Commission you can set the Commission Rates for a specific Salesperson.

Salesperson/Purchaser Card
TR - Theodor Rudolphs

Home  Salesperson

fz Create Interaction

Actions Related Automate ~  Fewer options

EJ Send Email Eg Commission

Now you can enter the Commission percentages or amounts for many different combinations:

Salesperson v/ Saved 0 o

Commission Rates P} -+ New B%Editlist [ Delete More options e Y =

Filter Relation 1 No Filter ~ Filter Relation 2 No Filter

Minimum Minimum Price
Relation 11 Relation 1 No. T Relation 2 * Relation 2 No. * Pct. Rate Name Start Date T Quantity * per Unit Calculation Base Typet ¥
— None Item Commission Group  BATH 150  Theodor Rudolphs 0 000 % Before Discount  Salesperson

None Item Commission Group  FURNITURE 3.00 Theodor Rudolphs 0 000 % Before Discount  Salesperson
None Item Commission Group ~ GARMENTS 3.00 Theodor Rudolphs 0 000 % Before Discount  Salesperson
None Item Commission Group ~ KITCHEN 2.00 Theodor Rudolphs 0 000 % Before Discount  Salesperson
None Item Commission Group ~ MISC 1.00 Theodor Rudolphs 0 000 % Before Discount  Salesperson
None Item Commission Group ~ SHOES 2.00 Theodor Rudolphs 0 000 % Before Discount  Salesperson

The red fields are shown by default; the blue fields can be added via Personalize

Description of the Fields

Relation 1 / Relation 1 No.
In Relation 1 you can choose the Customer-related level for which you want to enter the Commission
Rates and in Relation 1 No. the actual code.

You can choose between the following seven options:

Customer Will be compared with the Sell-to Customer No. of the Sales Header
Chain Will be compared with the Chain of the Sales Header (specific TRIMIT field)
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Customer
Commission Group

Will be compared with the Customer Commission Group of the Sell-to
Customer No. of the Sales Header

Customer Bonus

Will be compared with the Customer Bonus Group of the Sell-to Customer

Group No. of the Sales Header

Bill-to Will be compared with the Bill-to Customer No. of the Sales Header
Company Group Will be compared with the Company Group of the Sales Header
None No specific customer-related level

NOTE

The only way to create Customer Commission Groups or Customer Bonus Group is to press Alt+Arrow
Down (lookup) on the field Relation 1 No. - or on the corresponding field in the Customer Card - and
press + New.

Relation 2 / Relation 2 No.

In Relation 2 you can choose the ltem-related level for which you want to enter the Commissions and in
Relation 2 No. the actual code.

You can choose between the following four options:

ltem Will be compared with the No. of the Sales Line

Master No. Will be compared with the Master No. of the No. of the Sales Line
[tem Commission Will be compared with the ltem Commission Group of the No. of the Sales
Group Line

Item Bonus Group Will be compared with the ltem Bonus Group of the No. of the Sales Line

This means that you can make many combinations to set the Commission Rates by using Relation 1 and
Relation 2. l.e., per Customer/Master No. or per Customer Commission Group/Item Commission Group,
etc.

NOTE

The only way to create ltem Commission Groups or Iltem Bonus Groups is to press Alt*Arrow Down
(lookup) on the field Relation 2 No. - or on the corresponding field in the Master or Item - and press +
New.

Pct. Rate

Here you can enter the Percentage or Amount for Commission or Bonus.

Name
The name for this Commission Rate. As a default, the name of the Salesperson is shown, but you can
change it.

Start Date

Here you can enter the Start Date from which this Commission Rate is active.
It will be compared with the Order Date.

Minimum Quantity

Here you can enter a Minimum Quantity that has to be sold on an individual Sales Line before this
Commission Percentage will be calculated.
It will be compared with the Quantity field in the Sales Line.

Minimum Price per Unit

Here you can enter a Minimum Price per Unit for an individual Sales Line before this Commission Rate
will be calculated.
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This price will be compared with the Unit Price field in the Sales Line, which is in the Currency of the
Sales Order!

Calculation Base
This is the same field as the field on the Salesperson/Purchaser Card, but now you can change the
setting for a specific combination of Relation 1 and Relation 2.

Type
This field is automatically set to Salesperson if you enter the Commission Rates via the Salesperson
Card.

NOTE
Because this page is also used for setting up the Bonuses, it is also possible to choose Bornus. In that
case, the Commission Rate will only be used for the calculation of the Bonus.
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Customer

In the Customer (via Search Customers or directly in the Role Center clicking Customers) on the FastTab
General, you can enter the fields that are important for the Commission Calculation:
Salesperson Code, Salesperson 2, Salesperson 3, and Customer Commission Group

Customer Card ‘\f/‘ = + T Vv Saved g
2000 - The Fashion Store UK
Home  Request Approval ~ New Document  Prices & Discounts ~ Customer  Report Actions ~  Related ~  Reports ~»  Automate ~  Fewer options @
& Contact G Apply Template @3 Merge With.. = Send Email  [¥] Workflow <4
General Show less
No. ‘ 2000 | e Commission
Name ‘The Fashion Store UK ‘ Salesperson 2 ‘ ~ |
IC Partner Code ‘ v ‘ Salesperson 3 ‘ ~ |
Balance (LCY) 43,703.63 Customer Commission Group ‘ ~ |
Balance (LCY) As Vendor 0.00 Customer Bonus Group ‘ ~ |
Overdue Balance (LCY) 43,703.63 Responsibility Center ‘ v |
Credit Limit (LCY) ‘ 0_00‘ Document Sending Profile ‘ DIRECTFILE ~ |
Blocked ‘ v ‘ Total Sales - Fiscal Vear 54,193.78
Privacy Blocked @ Costs (LCY) 17,777.37
Salesperson Code IJR v ‘] Profit (LCY) 36,416.41
Company Group Profit % 67.2
Company Group W ~ r Last Date Modified 7/15/2026
Chain No. ‘ v ‘ Disable Search by Name @
Invoicing Show less
Bill-to Customer I ~ ‘I Prices and Discounts
VAT Registration No. ‘ ‘ Currency Code ‘ ~ ‘
EORI Number ‘ ‘ Customer Price Group ‘ v ‘
GLN ‘ ‘ Customer Disc. Group ‘ v ‘
The Salesperson Code, Salesperson2 and Salesperson 3 can be changed as well on every individual
Sales Header. The Customer Commission Group and Customer Bonus Group cannot be changed per
Sales Header.
Sales Order (& 4 + 0] / Saved o A
S0001 - The Fashion Store UK
Home Prepare  Print/Send  Request Approval  Order Actions Related Automate ewer options
[&f Post.. ~+ [2Release » [ Create Warehouse Shipment [ Create Inventory Put-away/Pick.. T8 Archive Document 2] Workflow 5 Portal Payment @ Extra Order Info P
General Showless o
Customer No. 2000 ~ 6/3/2026 &
Customer Name The Fashion Store UK ~ m
Sell-to =
Address Station Road, 21 External Document No.
Address 2 Your Reference
City Cambridge Salesperson Code [JR ] v
County Campaign No ™
Invoice Details Show less
Your Reference Payment Terms Code PAYNOW hd
Sale ~ Payment Met de v
alesperson 3 v EU 3-Party Trade @ )
Currency Code - Payment Service No payment service is made available
Company Bank Account Code ~
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In Entering the Commission, you saw how to setup the Commission Rates related to a Salesperson. You
are however also able to setup the Commission Rates via the Customer Card by clicking Related, Sales,

Fewer options

v Saved

Shy

& By Customer

) (

[® By Bill-to

[&] By Chain

= By Company Group

2 By Customer Commission Group,

IFICE

Commission
Customer Card [ t 0]
2000 - The Fashion Store UK
Home  Request Approval ~ New Document  Prices & Discounts ~ Customer  Report Actions ~~  Related ~  Reports v Automate
B Contact [T Apply Template &% Merge With.. =1 Send Email ] Workflow & Customer >
€D History >
General
Prices & Discounts »
No. 2000 I 1k Sales > | [ Prepayment Percentages
N, The Fashion Store UK o
ame @ rashion 2fore - D) Documents > [ B2 Commission
IC Partner Code | Salesperson 3 oy
it Bonus >
Bal (LCY) 43,703.63 Customer Commissii
aaneet [ Extended Location Mgt. >
Balance (LCY) As Vendor 0.00 Customer Bonus Gr¢ .
& Private Label >
Overdue Balance (LCY) 43,703.63 Responsibility Cente
E‘ Variant & Dimensions >
Credit Limit (LCY) 0.00 Document Sending |
L’._ﬂ Recurring Sales line:

By Customer

Commission Rates - Salesperson

2 -+ New B Edit List More options

Filter Relation 1 Filter Relation 2

| Customer ~

Minimum
Code Sel-to W Relation 2 * Relation 2 No. 1 Pct. Rate Name Start Date Quantity
> 2000 Item 0.00 0

No Filter

Minimum Price
per Unit

0.00

Calculation Base

% Before Discount

R
i

Type ¥

Salesperson

The Filter Relation 1 will be set to Customer.
The Sell-to field will by default be filled with the No. of the Customer.

Code must be filled with a Salesperson Code for which you want to enter the Commission Rate, after

which the Name will be filled with the Name of the Salesperson Code.

If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson

Commission!

Relation 2 has the same four options as shown earlier at the Salesperson: /tem, Master, lterm Cormmission

Group, and /term Bonus Group.

By Bill-to

Commission Rates - Salesperson

jel -+ New  BF Edit List More options

Filter Relation 1 IB\IHO v Filter Relation 2
Minimum
Code Bil-to T YW Relation 2 T elation 2 No. T Pct.Rate  Name Start Date Quantity
- 2000 Item 0.00 0

No Filter

Minimum Price
per Unit

0.00

Calculation Base

% Before Discount

X

S
i

Type ¥

Salesperson

The Filter Relation 1 will be set to Bill-to.

The Bill-to field will by default be filled with the Bill-to Customer No. of the Customer.
Code must be filled with a Salesperson Code for which you want to enter a Commission Rate, after

which the Name will be filled with the Name of the Salesperson Code.
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If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson
Commission!

Relation 2 has the same four options as shown earlier at the Salesperson: /tem, Master, ltem Commission
Group, and /tem Bonus Group

By Company Group

Commission Rates - Salesperson 2 X
0 -+ New B Edit List More options e =
Filter Relation 1 (Company Group v Filter Relation 2 No Filter v
Company Group Minimum Minimum Price
Code Y Relation 2 T Relation 2 No. 1 Pct. Rate Name Start Date Quantity per Unit Calculation Base Type ¥
- 2000 Item 0.00 0 000 % Before Discount Salesperson

The Filter Relation 1 will be set to Company Group.

The Company Group field will by default be filled with the Company Group of the Customer.

Code must be filled with a Salesperson Code for which you want to enter a Commission Rate, after
which the Name wiill be filled with the Name of the Salesperson Code.

If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson
Commission!

Relation 2 has the same four options as shown earlier at the Salesperson: /tem, Master, ltem Commission
Group, and /ltem Bonus Group

Commission Rates - Salesperson X
pe; -+ New BB Edit List More options e =
Filter Relation 1 v Filter Relation 2 No Filter
Minimum Minimum Price
Code Chaint ¥ Relation 2 Relation 2 No. Pct.Rate  Name Start Date Quantity perUnit  Calculation Base Type ¥
> 2000 Item 0.00 0 000 % Before Discount Salesperson

The Filter Relation 1 will be set to Chain.

The Chain field will by default be filled with the Chain of the Customer.

Code must be filled with a Salesperson Code for which you want to enter a Commission Rate, after
which the Name will be filled with the Name of the Salesperson Code.

If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson
Commission!

Relation 2 has the same four options as shown earlier at the Salesperson: /tem, Master, Item Commission
Group, and /term Bonus Group
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By Customer Commission Group

Commission Rates - Salesperson
0 <+ New EZ Editlist (i Delete More options
Filter Relation 1 ICustomer Commission Group I v Filter Relation 2
Customer
Commission
Code Group * Relation 2 T Relation 2 No. T Pct. Rate Name Start Date
S[E ] uee ltem 200  Christine Everton
CE RETAIL Item 1.50  Christine Everton
CE SMALL Item 1.50  Christine Everton

Minimum
Quantity

0
0
0

No Filter

Minimum Price
per Unit

0.00
0.00
0.00

Calculation Base
% Before Discount
% Before Discount

% Before Discount

X

R
fii

Type ¥
Salesperson
Salesperson

Salesperson

The Filter Relation 1 will be set to Custormer Commission Group.

The Customer Commission Group of the Customer will default already be filled in the Commission

Rates Lines Customer Commission Group field.

Code must be filled with a Salesperson Code for which you want to enter a Commission Rate, after

which the Name will be filled with the Name of the Salesperson Code.

If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson

Commission!

Relation 2 has the same four options as shown earlier at the Salesperson: /term, Master, ltem Commission

Group, and /tem Bonus Group.

Note

If this page were opened via a Customer, it would not only show the Commission Rates related to the

Customer Commission Group of the Customer; it will simply show all the Commission Rates with a

Customer Commission Group filled!!

For the other options (Customer, Bill-to, Company Group and Chain)an extra Filter is applicable for the

Commission Rate page based on the content of the Customer.

Master

In the Master Card (via Search Master or directly in the Role Center clicking Masters) onthe FastTab
Prices & Sales, you can enter the fields that are important for the Commission Calculation:

Iltem Commission Group and Iltem Bonus Group

Master Card

2000 - Olivia Trousers

(¢) e A

Home Reports Actions Related ~  Reports ~»  Automate Fewer options

& Bill of Materials bt Composition &3 Additional Info 2 New by Wizard 1 Attributes

W

|Z| Workflow

Prices & Sales

B Measurement Chart

& Care Label &3 Additional Tags

@ Sustainability % Additional Comments

L=,', Copy Values FB- Collections

=] VarDim Master [E# Item List

7 Inventory Profile

Statistics

B3 Product Information (PIR)

[s] Image M

Show more

General

Price Calculation

Unit Price Calculation Method
VarDim Addition to Unit Price
Price/Profit Calculation

Profit %

Commission / Bonus

tem Commission Group

Price List v Item Bonus Group
No ~
Profit=Price-Cost ~

0

These fields cannot be changed on a Sales Line.
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In Entering the Commission, you saw how to setup the Commission Rates related to a Salesperson. You
are, however, also able to setup the Commission Rates via the Master by clicking Related, Sales
Receivables, Commission.

Master Card (&) = - T

AN

2000 - Olivia Trousers

Home  Reports Actions ~  Related ~  Reports ~  Automate ~~  Fewer options

i Bill of Materials == Comy & Master Data ’ o £2 New by Wizard I Attributes B2 Inventory Profilg]

[#] Workflow C3 Care & Comments > Js I Copy Values [* Collections [ Statistics

E» Measurement Chart > Susta @ Portal 7 mments [&&] VarDim Master [E# Item List Ea Product Informa
Prices & Sales 1!z Sales Receivables > =] Sales Prices

BS Purchases b &= VarDim Adjustment Sales Prices

General 5

= Warehouse > i@ Line Discount
Price Calculation ) oup I:
Documents - Matrix > I:
Unit Price Calculation Method ‘ Price List

Documents - ltem >
VarDim Addition to Unit Price ‘ No
#2 Commission > Ef By Master
Price/Profit Calculation ‘ Profit=Price-Cost
23 Bonus > [&] By Item Commission Group
Profit % ‘ v
By Master
Commission Rates - Salesperson 2 X
pe) -+ New B Edit List More options e =

Filter Relation 1 No Filter v Filter Relation 2 IMaster No. v

Minimum Price per
Code Relation 1 1 Relation 1 No. 1 Master No. 7 ¥ Pct.Rate  Name Start Date Minimum Quantity Unit  Calculation Base Type ¥

4 l:l Customer 2000 0.00 0 0.00 % Before Discount Salesperson

The Filter Relation 2 will be set to Master No.

The No. of the Master will default already be filled in the Commission Rates Lines Master No. field.
Code must be filled with a Salesperson Code for which you want to enter a Commission Rate, after
which the Name will be filled with the Name of the Salesperson Code.

If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson
Commission!

Relation 1 has the same seven options as shown earlier at the Salesperson: Custormer, Chain, Customer
Commission Group, Customer Bonus Group, Bill-to, Company Group, None.
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By Item Commission Group

Commission Rates - Salesperson
jel -+ New B EditList [i] Delete More options
Filter Relation 1 No Filter v Filter Relation 2
Item Commission
Code Relation 11 Relation 1 No. * Group * Pct. Rate Name Start Date Minimum Quantity
- | IR :  None BATH 1.50  Theodor Rudolphs 0
TR None FURNITURE 3.00 Theodor Rudolphs 0
TR None GARMENTS 3.00 Theodor Rudolphs 0
TR None KITCHEN 200  Theodor Rudolphs 0
TR None MISC 100 | Theodor Rudolphs 0
TR None SHOES 200  Theodor Rudolphs 0

Item Commission Group

Minimum Price per
Unit

0.00
0.00
0.00
0.00
0.00
0.00

Calculation Base

9% Before Discount
% Before Discount
% Before Discount
% Before Discount
% Before Discount

% Before Discount

X

Y
i

Type ¥

Salesperson
Salesperson
Salesperson
Salesperson
Salesperson

Salesperson

The Filter Relation 2 will be set to /term Cormmission Group.

The ltem Commission Group of the Master will default already be filled in the Commission Rates Lines

Item Commission Group field.

Code must be filled with a Salesperson Code for which you want to enter a Commission Rate, after

which the Name will be filled with the Name of the Salesperson Code.

If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson

Commission!

Relation 1 has the same seven options as shown earlier at the Salesperson: Customer, Chain, Customer

Commission Group, Customer Bonus Group, Bill-to, Company Group, None.

Note

If this page was opened via a Master, it will not only show the Commission Rates related to the ltem
Commission Group of the Master; it will simply show all the Commission Rates with an Iltem Commission

Group filled!!

ltem

In the Item (via Search /terns or in Role Center TRIMIT Small Business via Product Design, ltems) on the
FastTab Sale, you can enter the fields that are important for the Commission Calculation:

Iltem Commission Group and Bonus Commission Group

Item Card =4 } ]
20002036 - Olivia Trousers
Home  Item  Prices & Discounts Actions ~  Related ~ Reports ~  Automate ~»  Fewer options
== Composition E2 Additional Info ER Master #2 Create Stockkeeping Unit [«i] Image Management
(3 Care Label 4 Additional Tags B3 Copy Item £7 Apply Template B Inventory Profile
& Sustainability % Additional Comments & Adjust Inventory E& Product Information (PIR) & Bill of Materials

Caleulate COJ

Sale

Unit List Price 0.00 Price Calculation

Private Label Unit Price Calculation Me... Price List v

Master Private Label Management Level Unit P... 0 v
VarDim Addition to Unit ... No v
Commission / Bonus
Iltem Commission Group ‘ ~
Item Bonus Group v

These fields cannot be changed on a Sales Line.
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In Entering the Commission, you saw how to setup the Commission Rates related to a Salesperson. You
are however also able to setup the Commission Rates via the Iltem by clicking Related, Sales,
Commissior

Hem Card (7) = + @

20002036 - Olivia Trousers ’

Home Item  Prices & Discounts Actions »~  Related »»  Reports \v  Automate \~  Fewer options
== Composition & Sustainability [E3 Addition € History > & Adjust Inventory 3 Apply Template [ Im
G Care Label 3 Additional Info £ Addition Item 7 £ Create Stockkeeping Unit B Product Information (PIR) BB Inv
[ statistics >
Sale B Purchases >
Unit List Price (& VarDim Adjustment Sales Prices
Private Label £2 Production > [ Sales Prepayment Percentages | Price List
Master Private Label = Warehouse > [Bauotes
MM Product Classification Codes Sales Orders No
[ Quality Inspections &) sales Return Orders

"' [ Blanket Sales Order Lines
' 2 Blanket Sales Order Entries

& Posted Shipments
Planning

[if Posted Invoices

Purchase R [ Posted Credit Memos

9 ~ :
Vendor No. | #2 Commission > || & By ttem

Vendor Item Ne. R 98 Bonus > | & By Master
Purch. Unit of Measure PCS A other > | @8y ttem Commission Group ||
Commission Rates - Salesperson A X

yol + New BB Edit List More options

[
i

Filter Relation 1 No Filter ~ Filter Relation 2 ~

Minimum Price per
Code Relation 1 % Relation 1 No. 1 ltem T ¥ Pct.Rate  Name Start Date Minimum Quantity Unit  Calculation Base Type ¥

4 Customer 20002036 0.00 0 0.00 % Before Discount Salesperson

The Filter Relation 2 will be set to /temn.

The No. of the Item will default already be filled in the Commission Rates Lines Item field.

Code must be filled with a Salesperson Code for which you want to enter a Commission Rate, after
which the Name will be filled with the Name of the Salesperson Code.

If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson
Commission!

Relation 1 has the same seven options as shown earlier at the Salesperson: Customer, Chain, Customer
Commission Group, Customer Bonus Group, Bill-to, Company Group, None.

By Master

Commission Rates - Salesperson PRI
0 —+ New B Edit List More options 2 =

Minimum Price per
Code Relation 1 1 Relation 1 No. T Master No. T W Pct.Rate  Name Start Date Minimum Quantity Unit  Caleulation Base Type ¥

=4 Customer 2000 0.00 0 0.00 9% Before Discount Salesperson

The Filter Relation 2 will be set to Master No.
The Master No. of the Item will default already be filled in the Commission Rates Lines Master No. field.
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Code must be filled with a Salesperson Code for which you want to enter a Commission Rate, after
which the Name will be filled with the Name of the Salesperson Code.

If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson
Commission!

Relation 1 has the same seven options as shown earlier at the Salesperson: Customer, Chain, Customer
Commission Group, Customer Bonus Group, Bill-to, Company Group, None.

By Item Commission Group

Commission Rates - Salesperson 2 X
jel + New EREditlist [i Delete More options B =
Filter Relation 1 No Filter ~ Filter Relation 2 Item Commission Group v
Item Commission Minimum Price per
Code Relation 11 Relation 1 No. T Group 1 Pct.Rate  Name Start Date Minimum Quantity Unit  Calculation Base Type ¥
- TR None BATH 1.50  Theodor Rudolphs 0 0.00 % Before Discount Salesperson
TR None FURNITURE 3.00  Theodor Rudolphs 0 0.00 % Before Discount Salesperson
TR None GARMENTS 3.00 Theodor Rudolphs 0 0.00 % Before Discount Salesperson
TR None KITCHEN 200  Theodor Rudolphs 0 000 % Before Discount Salesperson
TR None MISC 100  Theodor Rudolphs 0 000 % Before Discount Salesperson
R None SHOES 200  Theodor Rudelphs 0 000 % Before Discount Salesperson

The ltem Commission Group of the Item will default already be filled in the Commission Rates Lines
Item Commission Group field.

Code must be filled with a Salesperson Code for which you want to enter a Commission Rate, after
which the Name will be filled with the Name of the Salesperson Code.

If you leave Code blank, the system assumes you want to enter a Bonus and not a Salesperson
Commission!

Relation 1 has the same seven options as shown earlier at the Salesperson: Customer, Chain, Customer
Commission Group, Customer Bonus Group, Bill-to, Company Group, None.

Note

If this page was opened via an Item, it will not only show the Commission Rates related to the ltem

Commission Group of the Item:; it will simply show all the Commission Rates with an Item Commission
Group filled!!
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Search Priority

When Commission needs to be calculated, the system will look in a specific order through the

possibilities that can be setup. For each individual Sales Line of the Type /fem the filtering will be:
® Salesperson

Minimum Quantity

Minimum Price per Unit

Customer (Sell-to Customer No.)

Item

Master

[tem Commission Group

Blank

Then new loops with the following instead of the “Customer”:

Bill-to

® Company Group

® Chain

® Customer Commission Group

EUZEE SN EEEVSNEE R N 2

+

A Start Date will be compared with the Order Date of the Sales Header — and if this is not filled the
Working Date.

A Minimum Quantity will be compared with the ordered Quantity on the individual ltem Sales Lines - so
not based on the total quantity on the Matrix Lines.

The Minimum Price per Unit will be compared with the Unit Price of the Sales Line (in currency of the
Sales Order!)
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Provision Process for Commission

After all the necessary setups have been completed, the Provision for Commission will be calculated
automatically in every Sales Document.

Note
The existing Sales Orders in the Demo Company have been created with the Parameter Extended

Commission Search in the Sales & Receivables Setup set to No.
Therefore, they will not have the Commission percentages or amounts filled in on the Sales Lines.
Changing the content of the Parameter will have no effect on existing Sales Lines.

Commission Related fields in Sales Header

In Table 36 Sales Headerand TableExtension 6036514 trm Sales Header Extthere are several fields
related to the Commission:

Field No. Field Name Data Type

43 Salesperson Code
6036907 trm Salesperson 3 Code
6036909 trm Salesperson 2 Code

In the Header of a Sales Quote, Sales Order, Sales Blanket Order you will find the Salesperson on the
FastTab Generaland the Salesperson 2 and Salesperson 3 on the FastTab /nvoice Details.
All three fields will be filled based on the Sell-to Customer but can be changed in the document.

In the Header of a Sales Credit Memo and Sales Invoice, you will find the Salesperson on the FastTab
General and the Salesperson 2 and Salesperson 3 on the FastTab Misc. Param.
All three fields will be filled based on the Sell-to Customer but can be changed in the document.

In the Header of a Sales Return Order and a Complaint, you will find the Salesperson on the FastTab
General The Salesperson 2 and Salesperson 3 are in the table but are not shown on the page.
All three fields could be changed.

NOTE
Changing one of the Salespersons can also have its effect on the Commission related fields in the Lines.

You can be asked if you want to change them and must verify that you want.

The field Customer Commission Group is not in the header. This field will always be taken from the
Customer Card of the Sell-to Customer, if necessary, for the calculation of the Commission and cannot
be changed for individual Sales Documents.
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Commission Related fields in Sales Line

In Table 37 Sales Line and TableExtension 6036515 trm Sales Line Extthere are several fields related to
the Commission:

Field No.  Field Name Data Type
6036926 trm Salesperson 2 Code
6036927 trm Salesperson Code
6036928 trm Salesperson 3 Code
6037010 trm Calc. BaseComm. Salesper.2 Option
6037011 trm Commission Salesperson 2 Decimal
6037012 trm Calc. BaseComm. Salesper. Option
6037013 trm Commission Salesperson Decimal
6037014 trm Calc. BaseComm. Salesper.3 Option
6037015 trm Commission Salesperson 3 Decimal

Only in the lines of the Sales Order, these fields can be shown via Personalization and can be changed.

Lines Manage  Lline  Order  Fewer options

% Before Discount

4
o £f
=

Lily Blouse JR
Lily Blouse Royal Blue,S JR % Before Discount
Lily

% Before Discount

% Before Discount

Royal Blue, M IR % Before Di

Lily Blouse Royal Blue.L JR % Before Discount % Before Discount % Before Discount

[<l=N=uiiulin]
=
S
s

Lily Blouse Royal Blue.XL JR % Before Discount % Before Discount % Before Discount

Amelia Trousers JR % Before Discount % Before Discount % Before Discount
Amelia Trousers White, 38 IR % Before Discount % Before Discount % Before Discount

Amelia Trousers White, 40 JR % Before Discount % Before Discount % Before Discount

% Before Discount % Before Discount
% Before Discount
% Before Discount

Amelia Trousers White 42 JR % Before Discount

White 44 JR % Before Discount

White 46 IR % Before Discount

NOTE
If necessary, you can add these fields to the other Sales Document pages by using extensions.

Changing the content of one of these fields can also have an effect on the other Commission related
fields in the Lines.

You will be asked if you want to change them and must verify that you want it based on the parameter
Approve Change of Commission in the Sales & Receivables Setup.

Description of the Fields:

Salesperson (and Salesperson 2 and Salesperson 3)

This is the Salesperson (2 or 3) of the Sales Header but can be changed for individual Lines.

Changing a Salesperson will have its immediate effect on the Calculation Base Commission Salesperson
(2 or 3) and on the Commission Salesperson (2 or 3) on the Sales Line based on the Commission Rates
that you filled.

If the Commission Salesperson was <>zero you will get an extra message if you want to change the
Salesperson.

@ Changes result in a change of the commission.

Yes No
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Yes or Nowill have no effect on the entry of the Salesperson, only on the determination of the
Calculation Base Commission and the Commission Salesperson.

Calculation Base Commission Salesperson (and 2 and 3)
Based on the Salesperson this field will default be filled with the corresponding field of the Salesperson.
Changing this field on the Sales Line will have its effect when posting the invoice.

Commission Salesperson (2 or 3)

This field is based on the Commission Rates you filled in on the Salesperson, Customer, Master, and/or
Item. Changing this field on the Sales Line will have its effect when posting the invoice.

NOTE

TRIMIT Provision for Commission will only have its effect on Sales Lines with the Type /temn.

ltems with Type Service or Non-Inventory will also be disregarded!!

Therefore, even if you would enter Commission Salesperson (or 2 or 3) for Type G/L Account, Charge
(ltem). Resources, Fixed Assets it would have no effect on the posting of the Provision for Commission.

General Ledger Entries when posting Sales Invoice

If you post a Sales Invoice, the General Ledger Entries will be created for the Provision of the
Commission based on Provision Sales:

® Based on the Salesperson (and 2 and 3) on the Sales Line and the Provision Name Commission
Salesperson on the Salesperson Card it is determined on which G/L Accounts the Commission
will be posted.

® Based on the Calculation Base Commission Salesperson (and 2 and 3) on the Sales Line and the
content of the Exchange Rate Commission Calculation on the corresponding Salesperson Card
the base amount over which the Commission Salesperson (and 2 and 3) on the Sales Line must
be calculated will be determined.

® The Provision for the Commission can now be calculated based on the Commission Salesperson
(and 2 and 3) on the Sales Line.

Example 1:
On a Sales Order for Customer 2000 The Fashion Store UK, | have:

Y
Sales Order (&) = + o +/ Saved [
\&/

0100009 - The Fashion Store UK

Home Prepare Print/Send Request Approval ~ Order Actions Related Automate \+  Fewer options
i Post... |~ [ Release |~  { Create Warehouse Shipment  [& Create Inventory Put-away/Pick.. "8 Archive Document  [¥] Workflow £ Portal Payment @ Extra Order Info 59

General > 6/4/2026 | 6/4/2026 | 6/4/2026 | 6/4/2026 | 6/4/2026 | Open

Lines Manage Line Order =4

E3
P Newline X Delete Line 8 Select items.. 8

Location Meas.. Exd Discount

Expand
Matrix Type No, Description Description2  Code Quantity  Code i % s 2 2 Salesperson 2 Qy.toShip  Quanti
Matrix 2100 Lily Blouse BLUE 60 PCS 35.99 2,159.40 ﬁ % Before ... Zm F{ % Before ... 1.50 60
[m] Item 21002002 Lily Blouse Royal Blue,S | BLUE 10 PCS 3599 35090 | TR % Before D. 3.00 fce % Before D. 1.50 10
[m] Item 21002003 Lily Blouse Royal BlueM | BLUE 20 PCS 35.99 719.80 | TR % Before D. 3.00 fJCE % Before D. 1.50 20
a Item 21002004 Lily Blouse Royal Bluel  BLUE 20 PCS 35.99 71980 | TR % Before D. 3.00 fJcE % Before D. 1.50 20
m] ltem 21002005 Lily Blouse Royal Blue.XL | BLUE 10 PCS 3599 35990 | TR % Before D. 3.00 JCE % Before D. 1.50 10
Matrix 4710 Scarlett Shoe BLUE 50 PAR 74.00 3,700.00 | TR % Before ... 2.00 JCE % Before ... 1.50 50
= 0O Iotem 471000236 Scarlett Shoe  Black.36 BLUE 5 PAR 74.00 37000 | TR % Before D. 200 fJce % Before D. 1.50 5
[m] Item 471000237 ScarlettShoe  Black.37 BLUE 10 PAR 74.00 74000 | TR % Before D. 200 fJcE % Before D. 1.50 10
[m] Item 471000238 ScarlettShoe  Black.38 BLUE 20 PAR 74.00 148000 | TR % Before D. 200 fJcE % Before D. 1.50 20
m] lem 471000239 Scarlett Shoe Black.39 BLUE 10 PAR 74.00 74000 | TR % Before D... 2.00 JCE % Before D... 1.50 10
m) ltem 471000240 Scarlett Shoe Black40 BLUE 5 PAR 7400 37000 Q % Before D... ZUy Q % Before D... 1.50 5

The General Business Posting Group for the Customer is DOMESTIC.

The General Product Posting Group for both ltems is RETAI/L.

The Unit Price for 21007is 35.99 GBP per piece, for 4710"is 74.00 GBP per pair.
For 2100 the base sales amount for the commission calculation: 215940

For 4710"the base sales amount for the commission calculation: 3700.00
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After posting these lines, | can see in the Posted Sales Invoice:

Posted Sales Invoice w‘:j:j 4 - T v Saved = A
104186 - The Fashion Store UK
Home  Print/Send  Invoice  Incoming Document More options

pdate Document orrect | ™ G Find entries.. 812 Track Package & Change Payment Service
& Update D ¢ @ Find 12 Track Pack. E2cn, P: 5

General > 104186 | The Fashion Store UK | 6/4/2026 | 0100009 | No
Lines Manage  Line [l=4
8
Caleulation
Unit Caleulation Bas:
Item Unit of Price Line Base Commission
Refe. Measure  Shipment Excl Discount Line Amount Commission Commission Salesperson Commission
Type No. No. Description Description 2 Quantity  Code Date VAT % Excl. VAT  Salesperson Salesperson Salesperson2 2 Salesperson2  Deferre
- Matrix 12100 Lily Blouse 60 PCS 6/3/2026  35.99 2,159.40 ﬁ % Before ... ZR\ f{ % Before ... 1.50 \
Item 21002002 Lily Blouse Royal Blue,S 10 PCS 6/3/2026 3599 35990 | TR 9% Before Di... 300 JcE % Before Di.. 150
Item 21002003 Lily Blouse Royal Blue M 20 PCS 6/3/2026 35.99 71980 | TR % Before Di... 3.00 JcE % Before Di... 150
Item 21002004 Lily Blouse Royal Blue L 20 PCS 6/3/2026 35.99 71980 | TR % Before Di... 300 fcE % Before Di... 150
Item 21002005 Lily Blouse Royal BlueXL 10 BCS 6/3/2026 35.99 35980 | TR % Before Di... 300 fcE % Before Di... 150
Matrix a710 Searlett Shee 50 PAIR 6/3/2026  74.00 3,700.00 | TR % Before ... 200 JcE % Before ... 1.50
Item 471000236 Scarlett Shoe  Black.36 5 PAR 6/3/2026 74.00 37000 | TR % Before Di.. 200 JcE % Before Di.. 150
Item 471000237 Scarlett Shoe  Black.37 10 PAR 6/3/2026 74.00 740.00 | TR % Before Di.. 200 JcE % Before Di... 150
Item 471000238 Scarlett Shoe  Black.38 20 PAR 6/3/2026 74.00 1480.00 | TR % Before Di.. 200 JcE % Before Di... 150
Item 471000239 Scarlett Shoe  Black.39 10 PAR 6/3/2026 74.00 74000 | TR % Before Di... 200 JcE % Before Di... 150
Item 471000240 Scarlett Shoe  Black.d0 5 PAR 6/3/2026 74.00 370.00 Q % Before Di... 2.00, \cs\ % Before Di... 150 /

NOTE

The fields regarding Salesperson (2 or 3), Calculation Base Commission Salesperson (2 or 3) and
Commission Salesperson (2 or 3) are not in Page 133 Posted Sales invoice Subform and must be added
via Personalize.

The Provision for the Commission of Salesperson 7R will be calculated as follows:
215040 "3% and 3700.00 "2 % = 64.78and 74.00
The Provision for the Commission of Salesperson CE will be calculated as follows:
2150.40 " 1.5 % and 3700.00 1.5 % = 3239and 5550

In the Provision Sales Lines, | can see to which G/L Accounts the amounts should be posted. This is
based on the Name COMMISSION (the content of the field Provision Name Commission Salesperson in
the Salesperson Cards of CE£and 7R), the General Business Posting Group DOMESTIC of the Customer
2000, the General Product Posting Group RETA/L of the Items and the Calculation Base Provision:

Provision Sales +Saved 0 o x>
P2 B + New BE EditList il Delete More options e Y =
Gen. Bus. Posting Gen. Prod. Posting
Name Group T Group T Description Calculation Base Provision * G/L Account Debit G/L Account Credit Reason Code
COMMISSION DOMESTIC RAW MAT Commission-sp3 Commission Salesperson 3 9996904 9995454 03-COMM3 h
COMMISSION DOMESTIC RETAIL Commission-sp1 Commission Salesperson 9996902 9995452 01-COMM1
COMMISSION DOMESTIC RETAIL Commission-sp2 Commission Salesperson 2 9996903 9995453 02-COMM2
COMMISSION DOMESTIC RETAIL Commission-sp3 Commission Salesperson 3~ 9996904 9995454 03-COMM3
COMMISSION DOMESTIC SERVICES Commission-sp1 Commission Salesperson 9996902 9995452 01-COMM1
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Therefore, clicking Home, Find Entries, and drill-down on the G/L Entries will now show you:
Sort the Lines on Entry No.

2310 Customers Domestic | =
General Ledger Entries O [ B% Editlist Home New Review Entries More options ® Y = O
[ Find entries.. 29 Reverse Transaction.. % Correct Dimensions  Entry 3|
Posting Date Docu. Document No. Bal. Account
Type G/L Account Name Description Amount {LCY) Type VAT Date
—> 6/4/2026 Invoice 104186 2310 Customers Domestic The Fashion Store UK. 732425 732425 0.00 0.00 G/L Account 6/4/2026 22626
6/4/2026 Invoice 104186 5610 Sales Tax 25 % Order 0100009 -539.85 -539.85 0.00 0.00 G/L Account 6/4/2026 22625
6/4/2026 Invoice 104186 6110 Sales, Retail - Dom. Order 0100009 -2,159.40 -2,159.40 539.85 0.00 G/L Account 6/4/2026 22624
6/4/2026 Invoice 104186 5610 Sales Tax 25 % Order 0100009 -925.00 -925.00 0.00 0.00 G/L Account 6/4/2026
6/4/2026 Invoice 104186 6110 Sales, Retail - Dom. Order 0100009 -3,700.00 -3,700.00 925.00 0.00 G/L Account 6/4/2026
6/4/2026 Invoice 104186 9995453 Commission 2, to be paid + Order 0100009 -55.50 -55.50 0.00 0.00 G/L Account 6/4/2026
6/4/2026 Invoice 104186 9996903 Commission 2, accrued + Order 0100009 55.50 55.50 0.00 0.00 G/L Account 6/4/2026
6/4/2026 Invoice 104186 9995453 Commission 2, to be paid + Order 0100009 -32.39 -32.39 0.00 0.00 G/L Account 6/4/2026
6/4/2026 Invoice 104186 9996903 Commission 2, accrued + Order 0100009 3239 3239 0.00 0.00 G/L Account 6/4/2026
6/4/2026 Invoice 104186 9995452 Commission 1, to be paid + Order 0100009 -74.00 -74.00 0.00 0.00 G/L Account 6/4/2026
6/4/2026 Invoice 104186 9996902 Commission 1, accrued + Order 0100009 74.00 74.00 0.00 0.00 G/L Account 6/4/2026
6/4/2026 Invoice 104186 9995452 Commission 1, to be paid + Order 0100009 -64.78 -64.78 0.00 0.00 G/L Account 6/4/2026
6/4/2026 Invoice 104186 9996902 Commission 1, accrued + Order 0100009 64.78 6478 0.00 0.00 G/L Account 6/4/2026
6/4/2026 104186 7190 Cost of Retail Sold Direct Cost 2000 on 06/04/26 195.00 EUR €301.95 €0.00 €0.00 G/L Account 6/4/2026
6/4/2026 104186 2120 Finished Goods Direct Cost 2000 on 06/04/26 19500 EUR €-301.95 €000 €000  G/LAccount 6/4/2026
6/4/2026 104186 7190 Cost of Retail Sold Direct Cost 2000 on 06/04/26 39000 EUR €5603.90 €000 €000  G/LAccount 6/4/2026

Commission Settlement

The Commission Settlement (via Search Cormmission Settlemen? will give you a report with all the
Value Entries (that are Sales Invoice/Credit Memo related) per Salesperson including the calculated
Commission that would be applicable.

Therefore, it will only be based on sold (invoiced) ltems!

It is also able to create Journal Lines to post the Vendor Ledger Entries for the Commission that needs
to be paid to the Salespersons. This will however only happen if you click the Print button!!

You can filter the Sales Invoices/Credit Memo's that need to be on the Commission Settlement by using
the FastTabs Salesperson and Value Entry.

Commission Settlement /X

Options

Filter: Salesperson

Update Entries

% No. o
Recalculate

Specification per Invoice -+ Filter...

Show Customer Name Filter totals by:

Only Paid Entries —+ Filter...

- 1e8ce

Price Group Calculation Founda...

Filter: Value Entry

|
Gen. Journal Template |GENERAL ‘
Gen, Journal Batch | DEFAULT ‘ % Item No. | v
*) Posting Date |7,n’16,f2026 ‘ * Posting Date | ‘
) Starting Document |COMM-600 ‘ L Filter..
*} External Document |COMM. JUNE 600 ‘
*} Per Dimension 1 @ Advanced >
Per Dimension 2 @ 4
Basis of Commission Calculation |By Salespers. o ‘
Send to... | | Print ‘ | Preview | ‘ Cancel ‘
Calculate |AII N ‘
) Note Fill by transfer to general journal.
E-Mail @)
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Description of the Options

Update Entries

A checkmark in this option means that in the Table 5802 Value Entries, the fields 6036971 trm Comm.
Settled Salesperson, 6036951 trm Comm. Settled Salesperson 2 and 6036961 trm Comm. Settled
Salesperson 3 can get a Yesautomatically when the Value Entry is printed on the Commission
Settlement for the Salesperson/Salesperson 2/Salesperson 3.

This also means that it will not be calculated and printed anymore in the next Commission Settlement.

At the same time per Salesperson, at least two Commission Journal Lines will be created:

The first Line for the Vendor No. of the Salesperson, and the second (third, fourth, etc.) Line for the
‘Commission Settled", where the G/L Account will be determined via the General Posting Setup on
basis of the General Business Posting Group of the Value Entry (= of the Customer) and the General
Product Posting Group of the Item in the Value Entries.

NOTE

A Preview of the Commission Settlement will not change the Value Entries unless you have a
checkmark in E-Mail.

You really need to print the document (even if it might be to a pdf-file).

Recalculate
A checkmark in this option means that the Commission amounts will be recalculated based on the
present settings of the Commission Rates.

NOTE
This might create a difference between the posted Commission to be paid/accrued that has been
posted when posting the Sales Invoice and the calculated Commission on the Commission Settlement.

Specification per Invoice
A checkmark in this option will print all the Item Lines of a Sales Invoice. Otherwise, you will only see
totals per Invoice.

Show Customer Name
A checkmark in this option will print the Sell-To Customer No. and Name of a Sales Invoice.

Only Paid Entries

A checkmark in this option means that only the Sales Invoices that do not have a checkmark anymore in
the field Open will be on this Commission Settlement.

This means that an Invoice needs to be paid completely; partly paid invoices will not be included.

Price Group Calculation Foundation

An entry in this option means that for all the Item Lines of the Sales Invoices the basis for the
Commission will be recalculated based on the Customer Price Group that you have entered here.
This will overrule any special prices in the individual Sales Invoices.

Gen. Journal Template
If you have a checkmark in Update Entries and want to create Commission related Journal Lines, you
need to enter a General Journal Template for this Commission Journal.

Gen. Journal Batch
If you have a checkmark in Update Entries and want to create Commission Journal Lines, you need to
enter a General Journal Batch related to the Gen. Journal Template for this Commission Journal.
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Posting Date
If you have a checkmark in Update Entries and want to create Commission Journal Lines, you need to
enter a Posting Date for this Commission Journal Lines.

Starting Document

If you have a checkmark in Update Entries and want to create Commission Journal Lines, you need to
enter a Starting Document Number for this Commission Journal.

For every involved Salesperson, a new Document Number will be determined.

External Document
Usually for Purchase Invoices an External Document Number is mandatory.
Therefore, if you have a checkmark in Update Entries you need to enter an External Document.

Per Dimension 1

If you have checkmark in Update Entries and you want separate Commission Journal Lines created for
the Commission per Global Dimension 1 of the original posted Sales Invoices, you need to enter a
checkmark in this option.

Per Dimension 2

If you have checkmark in Update Entries and you want separate Commission Journal Lines created for
the Commission per Global Dimension 2 of the original posted Sales Invoices, you need to enter a
checkmark in this option.

Basis of Commission Calculation

With this option you determine if you want to calculate the commission based on the fields in the
Posted Sales Invoice or Posted Credit Memo (and that are in the Value Entries as well) or based on the
fields that are now (when printing the report) are set in the Salesperson

You can choose between the following options:

By Salesperson The calculation will use the content of field Calculation Base Commission of the
Salesperson/Purchaser Card (not the “Commission Rates") with no regards to
the field Calculation Base Commission Salesperson (+ 2 and 3) in the Sales Lines

By Value Entry The calculation will use the content of the field Calculation Base Commission
Salesperson (+ 2 and 3) of the Sales Lines

Calculate
With this option, you determine for which Salespersons you want to calculate the Commission.
You can choose between the following options:

All The Commission will be calculated for the filtered Salespersons and Value
Entries regardless if the Salesperson is the first, second or third Salesperson in a
Posted Sales Invoice or Credit Memo

Salesperson The Commission will only be calculated for the filtered Salespersons and Value
Entries if the Salesperson is the Salesperson of a Posted Sales Invoice or Credit
Memo

Salesperson 2 The Commission will only be calculated for the filtered Salespersons and Value
Entries if the Salesperson is the Salesperson 2 of a Posted Sales Invoice or
Credit Memo

Salesperson 3 The Commission will only be calculated for the filtered Salespersons and Value
Entries if the Salesperson is the Salesperson 3 of a Posted Sales Invoice or
Credit Memo
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E-Mail

For the report 6036710 Commission Settlement, you can create a TRIMIT E-Mail Template, and this
specific report has been adjusted to be able to create and send an E-Mail to the E-Mail Address of the
Salesperson (Vendor).

Entering a checkmark in this field will create the E-Mail based on the TRIMIT E-Mail Template for the
report 6036710 Commission Settlement and can be sent automatically via clicking the Print button or
the E-Mail can be reviewed first before sending it manually.

If you do want to send an E-Mail via the TRIMIT E-Mail Template, you can only preview it per
Salesperson. If more Salespersons have been selected, you will get an error message after clicking
Preview button:

@ Preview E-Mail can not be used, when the filter includes maors
than cne primary record.

You can however print it for many Salespersons at the same time. In that case, for all the Salespersons
the E-Mail will automatically be send.

Note

If you have a customized report for the Commission Settlement, you need to have specific AL Code in it
to make use of the TRIMIT E-Mail functionality.

See the White Paper - TRIMIT E-Mailfor more details.

For the following example, the option fields Specification per Invoice and Show Customer Name had a
checkmark, but E-Mail did not have a checkmark.

Commission Settlement July 16, 2026
CRONUS TRIMIT Wl Ltd. page 3
ADMTN

Theodor Rudolphs
Kingsallee 1395

B27 4KT Birmingham
Great Britain

Date Document / Item No. Amount Currency Commission Exch. Rate Commission (LCY)
Rate

commission as Salesperson 1

2000 The Fashion Store UK

21002002 Lily Blouse Royal Blue,S 359.90 3 1.00 10.80 GBP
21002003 Lily Blouse Royal Blue,M 719.80 3 1.00 21.59 GBP
21002004 Lily Blouse Royal Blue,L 719.80 3 1.00 21.59 GEP
21002005 Lily Blouse Royal Blue,XL 359.90 3 1.00 10.80 GEP
471000236 Scarlett Shoe Black,36 370.00 2 1.00 7.40 GBP
471000237 Scarlett Shoe Black,37 740.00 2 1.00 14.80 GBP
471000238 Scarlett Shoe Black,38 1,480.00 2 1.00 29.60 GBP
471000239 Scarlett Shoe Black,39 740.00 2 1.00 14.80 GBP
471000240 Scarlett Shoe Black,40 370.00 2 1.00 7.40 GBP
06/04/26 Invoice 104186 5,859.40 2.37 1 138.78 GBP
Commission Total LCY 138.78
Commission Total Conversion Rate: 138.78
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For the following example, the option fields Specification per Invoice, Show Customer Name and E-Mail
had a checkmark, and the button Preview was clicked. In that case, you do not get a print, but a preview
of the E-Mail.

Commission Settlement of CRONUS TRIMIT W1 Ltd. S X
T Send email | [i] Discard draft  H Use Word template & Show source document Page

Email Details Show

From SALES

-

Subject Commission Settlement of CRONUS TRIMIT W1 Ltd.

Message

Dear Sir/Madam,
We hereby send you the Commission Settlement until 07/16/26.
Kind Regards,

Sales Department
CRONUS TRIMIT W1 Ltd.

moK B U £ A =iz == » EE E @ XK e
Attachments b Add files [l Add files from default selection [ Add file from source document =+ = B
File Name File Size
= [ CS-SEND-TR-06/03/26.pdf ] : 121KB
Picture 4 3KB
Email Information
Template No. COMM Main Report ID 6036710

General (Commission) Journal

If you also have a checkmark in Update Entries when printing or sending the Commission Settlement, in
the Commission Journal (simply a General Journal), you will create automatically Lines for a Purchase
Invoice for the Salespersons Vendor No., and the G/L Accounts will be determined based on the
General Posting Setup.

The Commission Journal (via Search General Journal and choosing the right Journal Template and
Batch as entered in the Commission Settlement) could look as follows:

General Journals Saved 0«
Batch Name DEFAULT
[} Manage Home Request Approval Line  Incoming Document  Page More options ® v =

[} Post |~ I8 Get Standard Journals.. B Renumber Document Numbers [z Reconcile ) Apply Entries...

EU 3- Gen. Gen. Bus. Gen. Prod.
Document Account Currency Party  Posting  Posting  Fosting Posting Bal. Account

Posting Date VAT Date Type DocumentNa.  Type AccountNo.  Account Name Description Code Tade  Type Group  Group Group Amount  Amount(lCY)  Type

7/16/2026 i 7/16/2026 Invoice COMM-600 Vendor CE Christine Everton Christine Everton FOREIGN -87.90 -87.90 G/L Account
7/16/2026 7/16/2026 Invoice COMM-600 G/L Account 9995463 Commission 2, Settled + Commission 2, Settled + 87.90 87.90 G/L Account
7/16/2026 7/16/2026 Invoice COMM-600 Vendor TR Theodor Rudolphs Theodor Rudolphs FOREIGN -138.78 -138.78  G/L Account
7/16/2026 7/16/2026 Invoice COMM-600 G/L Account 9995462 Commission 1, Settled + Commission 1, Settled + 138.78 138.78  G/L Account
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NOTE

Keep in mind that you need to create the Settlement per Salesperson; otherwise, you need to change
the Document No. in the Commission Journal manually per Salesperson.
lL.e. the last two Lines in the picture above should get i.e., COMM-601.

When posting this General Journal, no Posted Purchase Invoice will be created.
You will only have Vendor Ledger Entries.

Vendor Ledger Entries 0o -
Pl =} B% EditList  Home  Entry More optiens ® v = ®
Show Document ~ ] Apply Entries |~ [, Find entries.. 23 Create Payment 9 Reverse Transaction... 55
Vendor

Posting Date Document Document External Document  No. & Brand Season Curency  Payment Payment
4 Date lype Document No. No. T Vendor Name Description Code Code Code Method Code Reference Creditor No. Original Amount Amount Amount {LCY)
7/16/2026 7/16/2026 Invoice COMM-600 COMM JUNE 01 TR Theodor Rudolphs Theodor Rudolphs -138.78 -138.78 -138.78
> 1/16/2006 7/16/2026  Invoice COMM-600  COMMJUNEOT  CE Christine Everton ~ Christine Everton -87.90 -87.90 -87.90
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Provision Setup for Bonus

TRIMIT offers you two different methods when it comes to the calculation of Bonus for Customers.
You can choose either the Table Search Method or the Discount Combination Search Method requiring
different Provision setups.

Table Search Method

If you use the Table Search Method, you need to create the relevant lines in the Provision Sales Table
with Calculation Base Provision set to Bonus and you need to enter the Bonus Percentages related to

the Customer.

This method is comparable to the Provision of Salesperson Commission, but now the provision is not for
the Salesperson but for the Customer.

The General Business Posting Group of the Customer, in combination with the General Product Posting
Group of the Item, will determine to which G/L Accounts the Provision for the Bonus will be posted.
Provision Sales can be opened via Search Provision Sales:

Provision Sales v/ Saved 0 o
P2 B + New E® Edit List  [i] Delete More options e Y =
Gen. Bus. Posting Gen. Prod. Posting
Name Group 1 Group 1YW Description Calculation Base Provision T G/L Account Debit G/L Account Credit Reason Code
BONUS DOMESTIC RETAIL Bonus Bonus 9996907 9995457
BONUS EU RETAIL Bonus Bonus 9996907 9995457
BONUS EXPORT RETAIL Bonus Bonus 9996907 9995457
COMMISSION DOMESTIC RETAIL Commission-sp1 Commission Salesperson 9996902 9995452

Sales & Receivables Setup
To use the Bonus Table Search Method some parameters in the Sales & Receivables Setup (via Search
Sales & Receivables Setup) must be filled or not:
The parameter for Extended Commission Search needs to be set to Bonus or Total

The parameter for Extended Discount Search needs to be set to No.
The parameter for Line Discount Combinations needs to be empty.

The parameter for Provision Name Bonus Discount Combination needs to be empty.

Only with this set up y

ou can use the Bonus Table Search Method.

Sales & Receivables Setup

Customer Groups ~ Payments More options

Info and Prices

Availability Check

Discounts

Standard Inventory Profile Setup ALL v Extended Discount Search No
Availability Date Format Week v Line Discount Combination [O)]
Availability Message Type Notification v Show Line Discounts of 0 % @
Availability Check by Location () Approve Change of Line Discount % Ask if existing Line Discount % is larger than 0 (Default Yes)
Availability Check on Make-To-Order ltems [ o] Date Management
Skip Availability Info Pane (O] Sales Header Date -> Sales Line Date No
Skip Availibility Check Complaint [ o] Commission
Skip Availibility Check Sales Credit Memo, [ o) Approve Change of Commission Ask if existing Commission is larger than 0 (Default Yes)
Prices
Use Base Unit Price Yes without Waming
Approve Change of Unit Price Ask if existing Unit Price is larger than 0 (Default Yes)
Price Group Retail Unit Price RETAIL
Forced Currency Match [O)]
Cost Mgt.
Provision Name Bonus Discount Combination v Approve Change of Unit Cost (LCY) Ask if existing Unit Cost (LCY) is larger than O (Default Yes)
Unit Cost Check No Check - Unit Cost Calculation in Sales Line Calculated Cost of Order
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Parameter Extended Commission Search
If you want to use TRIMIT Extended Commission Search for the Bonus, this Parameter must be set to

Bonus or Total

You can choose between the following seven options:

No

You will not use the TRIMIT Extended Commission Search.

Salesperson

The Extended Commission Search will only be executed for the Salesperson.

Salesperson 2
2.

The Extended Commission Search will only be executed for the Salesperson

Salesperson +

Salesperson 2 and Salesperson 2.

The Extended Commission Search will be executed for both the Salesperson

Salesperson 3

The Extended Commission Search will only be executed for the Salesperson

3.
Bonus The Extended Commission Search will only be executed for Bonus.
Total The Extended Commission Search will be executed for all types of
Commission and Bonus.
Customer

You can enter the Bonus Percentages via the Customer List or Customer Card for a specific customer.

Overdue Balance (LCY)

Address & Contact

TN
Customer Card ( ) 4 T
\{/ @
2000 - The Fashion Store UK
Home  Reguest Approval  Mew Deocument  Prices & Discounts  Customer  Report Actions ~ Related - Reports Automate ~  Fewer options
& Contact &7 Apply Template % Merge With... E7 Send Email ¥ Workflow & Customer ?
€9 History >
General
Prices & Discounts »
e 2000 | 1k Sales > Esj Prepayment Percentages
Name The Fashion Store UK | |—D Documents 5 “*E Commission 5
ca (LC 7 it .
Balance (LCY) 65,156.76 T:).all t.fq, Bonus Y e By Customer
Balance (LCY) As Vendar 0.00 Costs

FF.:.—, Extended Location Mgt. > Fﬁ By Bill-to

57,832.51

& Private Label > B By Company

|&8] Variant & Dimensions >

% By Customer

’-‘T.'.‘ Recurring Sales Lines...

Group

Bonus Gro

First, you need to select the first level (comparable to the Commissions) via Related, Sales, Bonus to see

the five options.

Now, per (Sell-to) Customer, Bill-to Customer, Company Group, Chain and Customer Bonus Group, you
can enter the Bonus percentages per ltem, Master, ltem Commission Group, or ltem Bonus Group

(comparable to the Commissions).

Commission Rates - Bonus X
pel + New BB Edit List More options w =
————————
Sell-to? ¥ Relaf T tion 2 No. 1 Pct Rate Start Date Minimum Quantity ~ Minimum Price per Unit  Calculation Base Type ¥
- 2000 000 0 0.00 % Before Discount
Master
Item Commission Group
Item Bonus Group
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Therefore, you could enter the Bonus as follows for Customer 2030:

Commission Rates - Bonus A X
ye —+ New [ Editlist [i] Delete More options e =
Filter Relation 1 Customer N Filter Relation 2 No Filter W
Minimum Minimum Price
Code Sell-to T W Relation 2 T Relation 2 No. 1 Pct. Rate  Name Start Date Quantity per Unit  Calculation Base Type ¥
2030 Master 2010 1.00  BONUS 2030/2010 0 0.00 % Before Discount
2030 Master 2110 1.10  BONUS 2030/2110 0 0.00 % Before Discount
2030 Master 2210 120 BONUS 2030/2210 0 0.00 % Before Discount
-> : | 2030 Master 2310 130  BONUS 203072310 0 0.00 % Before Discount

The Type is automatically set to Bonus.

Coming via the Customer Card will set the Filter Relation 1 already to Customer.

The No. of the Customer will default already be filled in the Bonus Rates Lines Sell-to field if you want to
enter the Bonus Rates via a Customer List or Customer Card.

Code can be filled with a Salesperson Code; only if the Customer would sell from this Salesperson
Code, he would get this specific Bonus Rate for this Customer.

Relation 2 has the same four options as shown earlier: /tern, Master, ltern Commission Group, and /tem
Bonus Group

On the Customer Card you can fill in the Customer Bonus Group:

() ;¢
Customer Card l\{/‘ |4 + W +Saved oA
2030 - The Surf Shop Ltd.
Home  Request Approval ~ New Document  Prices & Discounts ~ Customer — Report Actions ~  Related ~  Reports ~»  Automate ~  Fewer options ®
= Contact L7 Apply Template &% Merge With... =7 Send Email (¥ Workflow 2
General Show less
No. ‘2030 | Commission
Name ‘The Surf Shop Ltd. ‘ Salesperson 2 ‘ ~ |
IC Partner Code ‘ v ‘ Salesperson 3 ‘ ~ |
Balance (LCY) 29,123.25 Customer Commission Group ‘ ~ |
Balance (LCY) As Vendor 0.00 Customer Bonus Group I ~ I
Qverdue Balance (LCY) 29,123.25 Responsibility Center ‘ v |
Master
You can also enter the Bonus Percentages via the Master List or Master Card for a specific Master.
(via Search Masteror directly in the Role Center clicking Masters
Via Related, Sales Receivables, Bonus you now choose for By Masteror By lterm Bonus Group.
Master Card ) e } &
2100 - Lily Blouse
Home  Reports Actions Related ~+  Reports Automate Fewer options
&% Bill of Materials *=Comy B Master Data o 8 Newby Wizard Wl Attributes B Inventory
[l Workflow GECare P Comments 3 2} Copy Values % Collections [ Statistics
B Measurement Chart < Susta & Portal mments @ VarDim Master G Item List b Product In)
General
B& Purchases = VarDim Adjustment Sales Prices — |
Ha = Warehouse £ Line Discount
No. System MMMMAABE B Documents - Matix ion Check
escription Lily Blouse B Documents - ltem ®
Pescription 2 #3 Commission Inventory
gase Unit of Measure pCs l — —
25 Bonus £ By Master
Automatic Ext. Texts . Tem Type ’
) By Item Bonus Group
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If you choose By Masterthe Master No. will already be filled, and you can choose the Relation 1. and

Relation 1 No. for a second level.

Commission Rates - Bonus

Customer
Chain

Customer Commission Group

Customer Bonus Group

Bill-to

Company Group

None

v
2
0 -+ New B¥ Edit List More options =g
Filter Relation 1 No Filter ~ Filter Relation 2 |Masler No.
Minimum Price per
Code Relation 11 Relation 1 No. 1 Master No.1 ¥ PctRate  Name Start Date Minimum Quantity Unit  Calculation Base Type ¥
- 2100 0.00 0 0.00 9% Before Discount

The Type is automatically set to Bonus,

Coming via the Master Card, will set the Filter Relation 2 already to Master No.

As you can see, again (like for the Commissio
Bonus Percentages that are applicable.

n) you have different levels for which you can fill in the

Per Master/(Sell-to) Customer, Master/Chain, Master/Customer Commission Group, Master/Customer
Bonus Group, Master/Bill-to (Customer), Master/Company Group or Master in general if you choose

None, you can enter the Bonus Percentage.

The same selections for Relation 1 are possible per Item Bonus Group as well.

On the Master Card, FastTab Prices & Sales, you can enter the ltem Bonus Group.

I
Master Card ‘.\{/J =4 -+ il
2100 - Lily Blouse
Home  Reports Actions ~  Related ~~  Reports ~»  Automate »  Fewer options
&% Bill of Materials == Composition 3] Additional Info S New by Wizard i Attributes & Inventory Profile [ad] Image M
[ Workflow G# Care Label &3 Additional Tags =]} Copy Values [& Collections Statistics
[B% Measurement Chart & Sustainability 1% Additional Comments ] VarDim Master [E# Item List E& Product Information (PIR)
Prices & Sales Show more
General Commission / Bonus
Price Calculation Item Commission Group ‘ N |
Unit Price Calculation Method |Price List ~ ‘ Item Bonus Group ‘ hd |
VarDim Addition to Unit Price |No v ‘
Price/Profit Calculation | Profit=Price-Cost ~ ‘
Profit % | O‘
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ltem
You can also enter the Bonus Percentages via the ltem List or Item Card for a specific Item.

7N
ltem Card ( ) =
em Lar: \{/ + @

21002001 - Lily Blouse

Home  Item  Prices & Discounts Actions *~  Related »~ Reports »»  Automate »»  Fewer options
+= Composition 24 Additional Info £ N 9 History > keeping Unit [a8] Image Management Calculate CO2e
G# Care Label E3 Additional Tags By c Item 7 ate 2 Inventory Profile
& Sustainability  # Additional Comments £ A [ Statistics > rmation (PIR) & Bill of Materials
E% Purchases 5 =] VarDim Adjustment Sales Prices
Item > B PCS -
ik Sales S F@l Sales Prepayment Percentages
£ Production > [ Quotes
Inventory > = i
™ Warehouse 5 Sales Orders
— €1 Sales Return Ord
Costs & Posting M Product Classification Codes 8 Sales Return Orders Show less

[ Blanket Sales Order Lines

=
)

Quality Inspections
Cost Details S———
[5 Blanket Sales Order Entries

Costing Method Standard v | Gen. Prod. Pos v

[@ Posted Shipments

Standard Cost 12.40225 VAT Prod. Post ~

[E} Posted Invoices

Unit Cost 12.40225 --- Withholding Te v

[ Posted Credit Memos

Indirect Cost % | 0| Inventory Posti

o2 i

2= Commission b [ By ltem
Last Direct Cost | 0.00| Default Defer

1 #3 Bonus > ] £ By Master
Net Invoiced Qty. 15 Global Dime
Other > [Ei] By Item Bonus Group

Coctic Adictad Brand Code

If you choose By /term the ltem No. will already be filled, and you can choose the Relation 1. and Relation
1 No. for a second level.

Commission Rates - Bonus A X
pe; + New B Edit List More options e =
Filter Relation 1 No Filter ~ Filter Relation 2 ” Item ]

Minimum Price per

Code Relation 11 Relation 1 No. 1 ltem ™ ¥ Pct. Rate Name Start Date Minimum Quantity Unit Calculation Base Type ¥
> 21002001 0.00 0 0,00 % Before Discount

Customer

Chain

Customer Commission Group

‘Customer Bonus Group
Bill-to
‘Company Group

The Type is automatically set to Bonus,

Coming via the Item Card will set the Filter Relation 2 already to /tem.

As you can see, again (like for the Commission) you have different levels for which you can fill in the
Bonus Percentages that are applicable.

You will get an error message if you try it for an ltem with Item Type Master ltemn.
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@ The field Relation 2 Mo. of table Commission Rate contains a
value (2100) that cannot be found in the related table (Item).

Page Edit - Commission Rates - Bonus has to close.

Per ltem/(Sell-To) Customer, Item/Chain, ltem/Customer Commission Group, ltem/Customer Bonus
Group, ltem/Bill-To (Customer), ltem/Company Group or Item in general if you choose Nore, you can
enter the Bonus Percentage.

The same selections for Relation 1 are possible per Master and ltem Bonus Group as well.

On the Iltem Card, FastTab Sale you can enter the ltem Bonus Group.
tem Card | Work Date: 30-6-2021 (%:' T il

21002001 - Lily Blouse

Process ltem Prices & Discounts Request Approval Actions Related Fewer options

Sale

Unit List Price 0,00 Commission / Bonus

Private Label tem Commission Group v
Master Private Label tem Bonus Group [ w I

Price Calculation

Unit Price Calculation Method Price List hd
Management Level Unit Price [
VarDim Addition to Unit Price No hd
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Process for Bonus Table Search Method

If on a Sales Order, the combination of Customer/Item should have a Bonus Percentage it is shown in
the Lines (the field is not visible by default; you need to add it via Personalize):

o
Sales Order { f | & + @
AN
0100010 - The Surf Shop Ltd.
Notifications: 3 Sales Order 07100070 line 5000 cannot be shipped as no capacity has been c... | Default Dimension Priorities are not ... | Start validating data in documents an
Home  Prepare Print/Send  Request Approval  Order Actions ~»  Related ~  Automate ~»  Fewer options
i Post.. v  [% Release |~  {m Create Warehouse Shipment [& Create Inventory Put-away/Pick... 8 Archive Document 2] Workflow &= Portal Payment
General > 7/16/2026 7/16/2026 7/16/2026 716/
Lines Manage Line  Order
¥ Select items...
Unit
Unit of Price Line Line
Expand Location Meas... Excl. Discount Amount
Matrix Type No. Description Description 2 Code Quantity  Code VAT % Excl. VAT Bonus
O ltem 30000851 Chair Zeus lceblue,Metal White 2030 4 PCS 104.... 416.00
Matrix 2100 Lily Blouse 2030 60 PCS 35.99 2,159.40
() ltem 21002002 Lily Blouse Royal Blue,S 2030 10  PCS 35.99 359.90
a ltem 21002003 Lily Blouse Royal Blue,M 2030 20 PCS 35.99 719.80
(] ltem 21002004 Lily Blouse Royal Blue,L 2030 20 PCS 35.99 719.80
(] Item 21002005 Lily Blouse Royal Blue XL 2030 10 PCS 35.99 359.90
The Provision for the Bonus of Customer 2030 will be calculated as follows:
* ~ O,
416.00 3% =12.48
2150.40 " 2 % = 43.188 = 43.19
2310 Customers Domestic 0 o »
General Ledger Entries PO Er Edit List Home New Review Entries More options r Y = ©
[@, Find entries... &4 Reverse Transaction... £, Correct Dimensions Entry p+3
Sou
Source Source Source VAT Currency N
Posting Date Docu.. Document No G/L Account Currency Currency Currency Deductible
h 4 Type h 4 No. G/L Account Name Description Amount (LCY)  Code Amount Amount Amo|
- 7/16/2026 Invoice 104187 2310 Customers Domestic The Surf Shop Ltd. 3219.25 3,219.25 0.00 1
7/16/2026 Invoice 104187 5610 Sales Tax 25 % Order 0100010 -539.85 -539.85 0.00
7/16/2026 Invoice 104187 6110 Sales, Retail - Dom. Order 0100010 -2,159.40 -2,159.40 -539.85
7/16/2026 Invoice 104187 5610 Sales Tax 25 % Order 0100010 -104.00 -104.00 0.00
7/16/2026 Invoice 104187 6110 Sales, Retail - Dom. Order 0100010 -416.00 -416.00 -104.00
7/16/2026 Invoice 104187 9995457 Bonus, to be paid + Order 0100010 -12.48 -12.48 0.00
7/16/2026 Invoice 104187 9996907 Bonus, accrued + Order 0100010 12.48 12.48 0.00
7/16/2026 Invoice 104187 9995457 Bonus, to be paid + Order 0100010 -43.19 -43.19 0.00
7/16/2026 Invoice 104187 9996907 Bonus, accrued + Order 0100010 43.19 43.19 0.00
7/16/2026 104187 7190 Cost of Retail Sold Direct Cost 2030 on 07/16/26 151.02 EUR €233.85 €0.00 €
7/16/2026 104187 2120 Finished Goods Direct Cost 2030 on 07/16/26 -151.02 EUR €-233.85 €0.00 €
7/16/2026 104187 7190 Cost of Retail Sold Direct Cost 2030 on 07/16/26 284.05 EUR €43984 €0.00 €

There is no report to show all the posted Provisions for the Bonus per Customer: this should be
determined during implementation.

How a user wants to settle the Bonus with his Customers: by a Credit Memo for the Customer or by an
extra Discount on the next Sales Order should be determined during implementation, but there is no
automated solution for it (like the Commission Settlement).
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The Bonus will only be calculated on /tem Lines, and the percentage of the Posted Sales Invoice Lines
will also be added to the Value Entries (after posting) in the field 6036982 trm Bonus Provision.

In the Value Entries also the fields 6036981 trm Bonus Settlement and 6036982 trm Calculation Base
Bonus have been added, which could be used for customization.

& TRIMIT WHITE PAPER: PROVISION

Date: July 17, 2026
© TRIMIT Group. All rights reserved.

Page 42



Discount Combination Search Method

Where the Bonus Table Search Method has no influence on the amounts of an Invoice (because it is a
Provision for the Customers Bonus), with the other procedure that you can use for the Bonus, the
Discount Combination Search Method, the Bonus already has its effect in the Sales Order: the Bonus will
be handled as a Line Discount.

This method needs another setup. If you use the Discount Combination Search Method, you will need
extra setup besides the lines in the Provision Sales (via Search Provision Sales) with Basis of Calculation
Provision set to Bonus.

The General Business Posting Group of the Customer, in combination with the General Product Posting
Group of the Item, will determine to which G/L Accounts the Provision for the Bonus will be posted.

Provision Sales v/ Saved 0 o »
2B -+ New B% EditList [i] Delete More options e Y =
Gen. Bus. Posting Gen. Prod. Posting
Name 1 Group t Group T 'Y Description Calculation Base Provision T G/L Account Debit G/L Account Credit Reason Code
BONUS DOMESTIC RETAIL Bonus Bonus 9996907 9995457 04-BONUS
BONUS EU RETAIL Bonus Bonus 9996907 9995457 04-BONUS
BONUS EXPORT RETAIL Bonus Bonus 9996907 9995457 04-BONUS
COMMISSION DOMESTIC RETAIL Commission-sp1 Commission Salesperson 9996902 9995452 01-COMM1

Sales & Receivables Setup

To use the Bonus Discount Combination Search Method some parameters in the Sales & Receivables
Setup (via Search Sales & Receivables Setup) must be filled or not:

The parameter for Extended Commission Search cannot be set to Bornus.

The parameter for Extended Discount Search needs to be set to <> No.

The parameter for Line Discount Combinations needs to be set to Yes

The parameter for Approve Change of Line Discount needs to be checked; when do you want a
message?

The parameter for Provision Name Bonus Discount Combination needs to be filled.

Only with this set up you can use the Bonus Discount Combination Search Method.

Dynamics 365 Business Central

(_ -
Sales & Receivables Setup
Customer Groups ~ Payments
Info and Prices
Availability Check Discounts \
Al Ex Automatically per Line
Week L [ o]
Notficatir O
Lo (] Ask if existing Line Discount % is larger than 0 (Default Yes) Y,
h @
- & e
[ < : © : o
@ e
) PF Ask if existing Commission is larger than 0 (Default Yes)
Prices
, -
; targer than
" Rl
; .
Cost Mgt.
Approve Change of Unit Cost At exsting Unt Cast (LC¥) s lrger than 0 (Default Yes
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Description of the Fields:

Extended Discount Search

If you want to use the TRIMIT Extended Discount Search or TRIMIT Line Discount Combinations this
Parameter must be set to a value different from No

You can choose between the following six options:

No You will not use the TRIMIT Discount possibilities.

Automatically per The Extended Discount Search will automatically be carried out when you

Line change a value at the Sales Line that influences the Discount Calculation.

By Demand The Extended Discount Search will be carried out on demand using an
update tool.

NOTE

When set to Noyou can still use the standard Business Central possibilities of Sales Line Discounts
based on Iltem Discount Group, Customer Discount Group, Minimum Quantities and Starting-/Ending
Date.

You must keep in mind however that the Minimum Quantities will be checked per Sales Line (per Item
could mean per Master/Color/Size).

Line Discount Combination
If want to use the TRIMIT Line Discount Combinations, this Parameter must be set to Yes.
In that case, you also need to select an option <> No for the Extended Discount Search.

NOTE

In TRIMIT, it is possible to have an extended way of handling Line Discounts, not only based on the
specific Sales Line, but also i.e., based on Amounts/Quantities in the whole Sales Order or on other
levels.

Please look for the setup of these Line Discount Combinations in Search Sales Line Discount Types and
in the White Paper - TRIMIT Sales Prices and Discounts

Show Line Discounts of 0%
Normally a line of the Sales Line Discount Combination table is only visible if the Line Discount % is
different from 0 (zero). However, if this Parameter is Yes, all lines will be shown.

Approve Change of Line Discount%

If you make a change in a Sales Line that might influence the Line Discount %, the Line Discount % will
be recalculated. With this Parameter, you can determine when to accomplish a change of the Line
Discount %.

You can choose between the following six options:

Ask if existing Line The Line Discount % will be recalculated and changed automatically if the
Discount % is larger | recalculated Line Discount % differs from the existing Line Discount % if you
than o (Default Yes) | accept the change. You will be asked to accept the change only if the existing
Line Discount % is larger than o (zero). The default answer is Yes.

Ask if existing Line The Line Discount % will be recalculated and changed automatically if the
Discount % is larger | recalculated Line Discount % differs from the existing Line Discount % if you
than o (Default No) | accept the change. You will be asked to accept the change only if the existing
Line Discount % is larger than o (zero). The default answer is No.

Always ask (Default | The Line Discount % will always be recalculated and changed automatically if
Yes) the recalculated Line Discount % differs from the existing Line Discount % if
you accept the change. The default answer is Yes.
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Always ask (Default
No)

The Line Discount % will always be recalculated and changed automatically if
the recalculated Line Discount % differs from the existing Line Discount % if
you accept the change. The default answer is No.

Change without
Acceptance

The Line Discount % will always be recalculated and changed automatically if
the recalculated Line Discount % differs from the existing Line Discount %.

Line Discount % is
never changed

The Line Discount % will never be calculated, recalculated, or changed
automatically. If you want to calculate or change the Line Discount %, it must
be done manually.

NOTE

For the first four options, you will get a question that must be answered every time the Line Discount %
may change. Keep in mind that when you are using a Matrix this means that after every entered quantity

you will get a question.

Extended Commission Search
If you want to use TRIMIT Extended Commission Search, this Parameter must be set to a value different

from No.

You can choose between the following seven options:

No

You will not use the TRIMIT Extended Commission Search.

Salesperson

The Extended Commission Search will be executed only for the Salesperson.

Salesperson 2

The Extended Commission Search will be executed only for the Salesperson
2.

Salesperson +
Salesperson 2

The Extended Commission Search will be executed for both the Salesperson
and Salesperson 2.

Salesperson 3

The Extended Commission Search will be executed only for the Salesperson
3

Bonus

The Extended Commission Search will be executed only for Bonus.

Total

The Extended Commission Search will be executed for all types of
Commission.

Provision Name Bonus Discount Combination
In this field, you can fill in the Name of the Provision of Sales Bonus. This field must be filled if you use
TRIMIT Line Discount Combinations to calculate Bonus of your Sales Lines.
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Discounts

To use the Discount Combination Search Method, you also need to fill in the Sales Line Discount Types
that can be found via Search Sales Line Discount Types.

Sales Line Discount Type Card {:f:w [E3 - W  Saved o
999

Actions Related Automate
General
No. 999 Misc. Parameters
Description Line Discount t for BONUS Bonus (o]
Type By Quantity Calculation Base for the Line Amount v
Horizontal Filter Updating Resets Discount Type v
Filter Horizontal Update Current Order Number - Test Counter 2 No v
Vertical Filter Updating Calculation Base Quantity/Amount Counter 1 v
Fiter Vertical Update The Line - Formula -

{

item No. Update v Gen. Prod. Posting Group l‘ RETAIL v
Master Update v Create Template Sales Header [COD)

tem Statistics Group 2 Update Create Template Matrix @)

tem Discount Group Update v

Description of the Fields important for Bonus

No.
Unique Code for the Sales Line Discount Type.

Description
You can enter a Description for this Sales Line Discount Type.

Type
The Type determines with which value the Minimum Quantity of the Sales Line Discounts should be
compared.
You can choose between the following three options:
By Quantity Should the Minimum Quantity of the discounts be compared to the Quantity of
the Sales Lines
By Amount Should the Minimum Amount of the discounts be compared to the Amount of
the Sales Lines
Campaign This type determines that the Discount is a special TRIMIT Campaign Discount
Discount

Filter Horizontal Update
This field determines with which level the Minimum Quantity/Amount in the Sales Line Discounts
should be compared, to recalculate the Discount.

You can choose between the following five options:

Current Order Number Should the Minimum Quantity/Amount be compared to the Type (By
Quantity, By Amount or Campaign Discount) of the current Order?

Orders Current Should the Minimum Quantity/Amount be compared to the Type (By
Customer Quantity, By Amount or Campaign Discount) of the Sales Orders of the
current Sell-to Customer?

Orders Current Bill-to Should the Minimum Quantity/Amount be compared to the Type (By
Quantity, By Amount or Campaign Discount) of the Sales Orders of the
current Bill-to Customer?
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Orders Current Chain Should the Minimum Quantity/Amount be compared to the Type (By
Quantity, By Amount or Campaign Discount) of the Sales Orders of the
current Chain of the Sell-to Customer?

Orders Current Company | Should the Minimum Quantity/Amount be compared to the Type (By
Group Quantity, By Amount or Campaign Discount) of the Sales Orders of the
current Company Group of the Sell-to Customer?

Filter Vertical Update

This field determines on which level the Minimum Quantity/Amount in the discounts should be
compared to within a Sales Order, to recalculate the Discount.

You can choose the following six options:

The Line Should the Minimum Quantity/Amount only be compared with the Type
(By Quantity, By Amount or Campaign Discount) of the current Sales Line?

Item No. Should the Minimum Quantity/Amount only be compared with the Type
(By Quantity, By Amount or Campaign Discount) of the current ltem?

Master No. Should the Minimum Quantity/Amount only be compared with the Type

(By Quantity, By Amount or Campaign Discount) of the current Master?

Item Statistics Group 2 Should the Minimum Quantity/Amount only be compared with the Type
(By Quantity, By Amount or Campaign Discount) of the current Item
Statistics Group 2?

ltem Statistics Group Should the Minimum Quantity/Amount only be compared with the Type
(By Quantity, By Amount or Campaign Discount) of the current Item
Statistics Group?

All ltem Lines Should the Minimum Quantity/Amount only be compared with the Type
(By Quantity, By Amount or Campaign Discount) of all the Item Lines?

NOTE

lL.e. if the Filter Horizontal Update is set to Current Orderand the Filter Vertical Update is set to Master,
the Minimum Quantity/Amount for a discount will be compared to the total of the Type
(quantity/amount/campaign discount) of the Master within the current order to determine if a discount
is applicable.

Bonus
This field must have a checkmark if this Sales Line Discount Type is meant for the Bonus Discount
Combination Search Method.
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Calculation Base for the Line
This field determines over which amount of the Sales Line the Discount will be calculated.
You can choose between the following three options:

Amount The Gross Amount of the Sales Line: Quantity " Unit Price

Amount Minus Accumulated The Net Amount of the Sales Line: Quantity " Unit Price - Line
Discount. The Discount is included in | Discount will be 100%.
the Accumulated Discount.

Amount Minus Accumulated The Net Amount of the Sales Line: Quantity " Unit Price - Line
Discount. The Discount is not Discount will be set as 100 + Discount percentage %.

included in the Accumulated

Discount.

Now you do not set up the Bonus percentages related to Customers, Masters, and/or Items, but will
enter the Discounts via the Sales Line Discount Type card itself.

The Discounts can be setup for two levels:

By Customer and then per Item, Master, ltem Discount Group, Sell-to Customer No., or Customer
Campaign.

By Customer Discount Group and then per ltem, Master, Item Discount Group, Customer Discount
Group or Customer Discount Group Campaign

General and then per ltem, Master, Item Discount Group or General Campaign

Therefore, the possibilities for the Discount Combinations are huge. It is up to the Partner and the End
Customer to determine what the level will be for the Bonus Calculation by making use of the Sales Line
Discount Types.

Note
More details regarding the possibilities of setting up the Sales Line Discount Types can be found in the
White Paper — TRIMIT Sales Prices and Discounts.
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Example 2:

Customer 2030 will get a Bonus Discount of 5% for every Item of the Master 2410 they will buy.

Sales Line Discount Type 999 is set to:

Sales Line Discount Type Card

999

b))
B
t
=

v/ Saved [

Actions /  Related v Automate

General

e ‘ s99|  Misc. Parameters

Description ‘ Line Discount for BONUS | Bonus @

Type ‘By Quantity o | Calculation Base for the Line Amount ]

Horizontal Filter Updating

Resets Discount Type

Filter Horizontal Update |current Order Number

“] Test Counter2

Vertical Filter Updating

Calculation Base Quantity/Amount

Filter Vertical Update [The Line

~]  rormua

tem No. Update ‘

v | Gen. Prod. Posting Group

Master Update

Create Template Sales Header

| create Template Matrix

tem Statistics Group 2 Update ‘

tem Discount Group Update

[ne ]
[Coumter 7]
f

RETAIL v ‘]
{

O
O

Click Related, Sales Line Discount Types, By Customer, Customer/Master

Sales Line Discount Type Card

999

Actions ~ Related ~»  Automate ~
General @3.—,‘ Translation Text
@ sales Line Discount Types > & By Customer
Mo.

Description
Type

Horizontal Filter Updating

H By Customer Discount Group

B General
|tsy Quantity

I\\_/JI

B8 Customer / ltem

l‘u'tg Customer / Master

[ﬁ] Customer / ltem Discount Group
& Sell-to Customer No.

Customer Campaign

Fill in the line as shown in the picture below for the Sales Code (Customer), Code (Master), and the Line

Discount %.

Customer Adatum Corporation Item
Sales Line Combination Discounts 0 3

+ New BREditlist [if Delete

General

More options

Sales Type Filter fCustomer )

v ‘ Code Filter

Sales Code Filter

- ‘ Currency Code Filter

Starting Date Filter

‘ Discount Type Filter

v] Discount Type

Type Fiter Litem )
Unit of Measure Code
SalesType T ¥ Sales Code Typel ¥ Code T T
= [[customer 2030 Item 2410 ] pes

Minimum Amount (LCY)
Minimum Quantity T

Line Discount %

Not saved [
B Y =
|/ Line Discount Type v]
‘ 999 v ‘
Discount
forall Master
Starting Date T Ending Date Items ¥ ftem ¥ Freeze

0.00 000 |

& ) o
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If you now enter a Sales Order for Customer 2030 and Master 2410,

¥ New Line #X Delete Line B Select items...

Expand

Location

Matrix Type No. Description Description 2 Code Quant
- Matrix Katie Scarf 2030 30
O ltem 24106501 Katie Scarf Lawn Green,150 x 25 cm 2030 10
O ltem 24109901 Katie Scarf Black, 150 x 25 cm 2030 20

Unit of Line Line
Meas... Discount Amount
Code Unit Price Excl. VAT % Excl. VAT
PCS 6.95 208.50
PCS 6,95 69.50
PCS 6.95 139.00

Sales Order (%;I = T Tl
0100013 -{The Surf Shop Ltd.

Home  Prepare  Print/Send  Request Approval ~ Order Actions Related Automate ~~  Fewer options

@T Post... |~ Q Release ﬁg Create Warehouse Shipment E—?— Create Inventory Put-away/Pick... :@Archive Document El Workflow '%5‘ Portal Payment o Extra Order |
General » ?/
Lines Manage Line  Order

Bonus

348
6.95

The field for Line Discount % on the Sales Line will be empty, but the field for Bonus will be filled based

on the calculated Discount.

In this setup for Bonuses, it is not a Percentage, but an Amount!

If you now post this Sales Order, the General Ledger Entries will look like:

2120 Finished Goods

&

General Ledger Entries O B EditList Home New Review Entries

[& Find entries £ Reverse Transaction.. s Correct Dimensions ~ Entry

More options

Source
Posting Date Dou. Document No.  G/L Account urren
Type No. G/L Account Name Description Amount (LCY)  Code
= 1/16/2026 104190 2120 Finished Goods Direct Cost 2030 on 07/16/26 -40.00  EUR
7/16/2026 104190 7190 Cost of Retail Sold Direct Cost 2030 on 07/16/26 40,00 EUR
7/16/2026 104190 2120 Finished Goods Direct Cost 2030 on 07/16/26 -80.00  EUR
7/16/2026 104190 7190 Cost of Retail Sold Direct Cost 2030 on 07/16/26 80.00 EUR
7/16/2026 Invoice 104190 9996907 Bonus, accrued + Order 0100013 1043
7/16/2026 Invoice 104190 9995457 Bonus, to be paid + Order 0100013 -10.43
7/16/2026 Invoice 104190 6110 Sales, Retail - Dom. Order 0100013 -208.50
7/16/2026 Invoice 104190 5610 Sales Tax 25 % Order 0100013 -52.13
7/16/2026 Invoice 104190 2310 Customers Domestic The Surf Shop Ltd. 260.63

0s »~
g Y = 0
2
Bal. Bx
Bal. Account  Account bc
ype No. VAT Date EntryNo. T Nc
G/L Account 7/16/2026 22682
/L Account 7/16/2026 22683
€ 12388 €000 €000  G/L Account 7/16/2026 22684
€12388 €000 €000  G/L Account 7/16/2026 22585
1043 0.00 000  G/LAccount 7/16/2026 22685
-1043 0.00 0.00  G/L Account 7/16/2026 22687
208,50 5213 000  G/L Account 7/16/2026 22688
-52.13 0.00 0.00  G/L Account 7/16/2026 22689
260,63 0.00 0.00 G/ Account 7/16/2026 22690

The G/L Account Nos. 9996907 and 9995457 came from the settings in the Provision Sales.

Example 3:

Customer 2020 will get a Bonus of 2.5 % if the total quantity for Master 2410 will exceed 50 Pieces within
1 Sales Order and will get a Bonus of 5 % if the total quantity for Master 2410 will exceed 100 Pieces

within 1 Sales Order.
Sales Line Discount Type 998is set to:
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Sales Line Discount Type Card

998

A
B
t
&

+/ Saved

0
"

Actions Related Automate

General

No. ‘ 998 | Misc. Parameters

Description ‘ Line Discount per Master Quantity BONUS | Bonus [ o]

Type By Quantty v]  Colculation Base for the Line [Amount ]
Horizontal Filter Updating Resets Discount Type ‘ . ‘
Filter Horizontal Update Current Order Number v]  TestCounter2 [No ]
Vertical Filter Updating Calculation Base Quantity/Amount [ounter 1 ~]
Filter Vertical Update Master No. ~] rormua ‘ - ‘
ltem No. Update v | Gen. Prod. Posting Group [ reTalL | ~]
Master Update ‘ v | Create Template Sales Header @

ftem Statistics Group 2 Update ‘ E | Create Template Matrix [CED)

ftem Discount Group Update ‘ v]

Quantity/Amount Filter 1

Horizontal Filter Quantity/Amount Period Filter Quantity/Amount

Filter Horizon 1 ‘Currsnl Order Number v | Filter Date Method ‘F\aalmg ~ ‘
Vertical Filter Quantity/Amount Horizon 1 ‘ |
Vertical Quantity/Amount 1 [Master No. “ | period of Quantitysamount 1 ‘ |
ltem No. Quantity/Amount 1 ‘ ~ | Start Date Formula Quantity 1 | |

In the Discount 998, you click Related, Sales Line Discount Types, By Customer, Customer/Master and
you enter the Sales Code (Customer), Code (Master), Minimum Quantity, and the Line Discount %.

Customer Adatum Corporation ltem + Saved oA
Sales Line Combination Discounts O i3 -+ New EFEditlist [ii Delete More options ®w Y =
General
Sales Type Filter TCuslamEr v ‘ Code Filter ‘ ) ‘
Sales Code Filter ‘ = ‘ Currency Code Filter ‘ - ‘
Starting Date Filter ‘ ‘ Discount Type Filter ‘Lme Discount Type v
Type Filter lbtem ) v ‘ Discount Type ‘ 998 v
Discount
Unit of Measure Code Minimum Amount (LCY) for all Master
Sales Typa 1 W Sales Code T Type T ¥ Code T Minimum Quantity T Starting Date Ending Date Items ¥ ttem W Freaze
Customer 2020 Item 2410 PCS 5 0.00 (m]
- | Customer i 2020 Item 2410 PCS 100.00 0.00 [m}

If | now enter a Sales Order for Sell-to Customer 2020 and Master 2410:

Sales Order (%’)J = T [ii]
0100014 { Sportswear A/S |
Home Prepare Print/Send Request Approval  Order Actions Related ~ Automate ~  Fewer options

@T Post... |~ E,) Release | v ﬁg Create Warehouse Shipment E?- Create Inventory Put-away/Pick... E Archive Document |ﬂ Workflow F;_é‘ Portal Payment ﬂ Extra Order |

General » o7

Lines Manage Line  Order

= New Line X Delete Line B Select items...

Unit of Line
Expand Location Meas... Discount ]
Matrix Type MNao. Description Description 2 Code Quantity Code Unit Price Excl. VAT % Ex Bonus
Matrix Katie Scarf BLUE PCs €10.762 €322.86
O Item 24106501 Katie Scarf Lawn Green,150 x 25 cm BLUE 20 PCS €10.762 €215.24
g O © ltem 24103901 Katie Scarf Black,150 x 25 cm BLUE 10 PCS €10.762 € 107.62

The total quantity on the Master does not exceed the 50 Pieces of the 2.5 %; so, no Bonus yet.
If I now would add another Matrix line with 40 Pairs, the Bonus for all the lines of this Order will change
based on the 2.5 %:
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Lines Manage Line Order

¥ Newline  #X Delete Line & Select items...

Unit of

Expand Location Meas...
Matrix Type No. Description Description 2 Code Code
Matrix Katie Scarf BLUE PCs
] Item 24106501 Katie Scarf Lawn Green,150 x 25 cm BLUE PCS
O Item 24109901 Katie Scarf Black, 150 x 25 cm BLUE PCS
- Matrix 2410 Katie Scari ~~ BLUE PCs
O Item 24106501 Katie Scarf Lawn Green,150 x 25 cm BLUE PCS
O Item 24109901 Katie Scarf Black, 150 x 25 cm BLUE 25 PCS

Unit Price Exc| % Bonus
€10.762 €322.86
€10.762 €215.24 5.38
€10.762 €107.62 2.69
€10.762 €430.48
€10.762 €161.43
€10.762 € 269.05 6.73

Adding extra quantities so the total quantity will exceed the 100 Pieces of the 5 %:

Lines Manage Line Order

= New Line #X Delete Line B Select items...

Unit of

Expand Location Meas...
Matrix Type No. Description Description 2 Code Quantity  Code
Matrix Katie Scarf BLUE PCS
O ltem 24106501 Katie Scarf Lawn Green,150 x 25 cm BLUE 20 PCS
O Item 24109901 Katie Scarf Black, 150 x 25 cm BLUE 10 PCS
Matrix Katie Scarf BLUE PCS
] ltem 24106501 Katie Scarf Lawn Green,150 x 25 cm BLUE 30 PCS
= O Item 241093501 Katie Scarf Black,150 x 25 cm BLUE 50 | PCS

Unit Price Excl. VAT Bonus
€10.762 €322.86
€10.762 €215.24 10.76
£10.762 €107.62 5.38
€10.762 €860.96
£10.762 €322.86
£€10.762 €538.10

be based on the 2.5 %.

If you would delete some line again, so the total quantity will become less than 100, the Bonus will again

Lines Manage Line Order

# NewLine  #X Delete Line 8 Select items...

Unit of
Expand Location Meas...
Matrix Type No. Description Description 2 Code Quantity  Code
Matrix Katie Scarf BLUE
O Item 24106501 Katie Scarf Lawn Green,150 x 25 cm BLUE
O Item 24109901 Katie Scarf Black,150 x 25 cm BLUE
Matrix Katie Scarf BLUE
O Item 24106501 Katie Scarf Lawn Green,150 x 25 cm BLUE
- ] Item 24109901 Katie Scarf Black,150 x 25 cm BLUE 35 PCS

Line

Unit Price Excl. VAT oo Bonus
€10.762 €322.86
£€10.762 €215.24 5.38
£€10.762 € 107.62 2.69
€10.762 €699.53
£€10.762 €322.86 8.07
£€10.762 € 376.67 9.42

If you, however, might delete complete Matrix Lines from the Sales Order, it might be necessary to
recalculate the Bonus for the total Sales Order by clicking Actions, Functions, Line Discount

Combinations, Calculate Line Discount Combinations for the Customer.

0100014 - Sportswear A/S
Home  Prepare Print/Send  Request Approval  Order Actions ~~  Related Automate ~~  Fewer options
[ Post... |~ [ Release | ~ {i&: Create Warehouse Shipment [ user Defined away/Pick... 55 Archive Document &l workflow E= portal Payment © Extra Order Info
Ea Manage
General » 16/
l # Functions | [ % Line Discount Combinations ][% Calculate Line Discount Combinations for the Customer |7
TR Plan E.".“.. Send IC Sales Order
Lines Manage Line  Order
% Request Approval
P iAW et Bloiog o o
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Provision Purchase Setup

The Provision Purchase is the connection between the TRIMIT Item Charges used for calculating Unit
Cost of ltems and provision for expected costs in the General Ledger.

A way of posting the pre-calculated costs like Freight or Duty when you post the Purchase Invoice of
the ltems, which later in time can be compared with the actual received costs.
The actual costs should then simply be posted to G/L Accounts (like Purchase Frejght Cost or Purchase
Duty Costand not as Charge (Item) Lines).

Therefore, you could say that working with TRIMIT Item Charges and TRIMIT Provision Purchase is a
pre-calculated way of working with indirect costs as part of the Unit Cost of an ltem, where working with
Business Central Charge (Item) is a post-calculated way of working with indirect costs as part of the Unit

Cost of an Item.

The TRIMIT way might not be as accurate as the Business Central way, but in many cases where i.e., a
Freight Invoice needs to be divided and assigned to individual Receipt Lines, it is still an estimate.

In the following, you will find a description of the individual fields of Provision Purchase.
You must create a Line for every combination of General Business Posting Group (of the Vendor of the
Items), General Product Posting Group (of the ltems bought) and Calculation Base Provision for which

you want to post Provision to the General Ledger.
For every combination of General Business Posting Setup, General Product Posting Setup, and
Calculation Base Provision you can only have 1 Name.
Therefore, you can only have maximum 6 different Item Charges for which you want to post the
provision (related to the X1 - X6 fields in the Purchase Line).
You can find the Provision Purchase via Search Provision Purchase:

Provision Purchase " Saved O o
L2 B + New ErEditlist [§ Delete More options e Y |
on Base

Name 1 Gen. Bus. Posting Group 1 Creation Date Modified Date Description L G/L Account Debit G/L Account Credit Reason Code
JB-FREIGHT DOMESTIC RAW MAT 6/3/2026 JB-Freight Purchase Line X1 9997193 9997910 FREIGHT

- JB-FREIGHT DOMESTIC RETAIL 6/3/2026 JB-Freight Purchase Line X1 9997193 9997910 FREIGHT
JB-FREIGHT EU RAW MAT 6/3/2026 JB-Freight Purchase Line X1 9997193 9997910 FREIGHT
JB-FREIGHT EU RETAIL 6/3/2026 JB-Freight Purchase Line X1 9997193 9997910 FREIGHT
JB-FREIGHT EXPORT RAW MAT 6/3/2026 JB-Freight Purchase Line X1 9997193 9997910 FREIGHT
JB-FREIGHT EXPORT RETAIL 6/3/2026 1B-Freight Purchase Line X1 9997193 9997910 FREIGHT
P-ALLOWANCE DOMESTIC RAW MAT 6/3/2026 Allowance Purchase Line X5 9997193 9997920 ALLOWANCE
P-ALLOWANCE DOMESTIC RETAIL 6/3/2026 Allowance Purchase Line X5 9997193 9997920 ALLOWANCE
P-ALLOWANCE EU RAW MAT 6/3/2026 Allowance Purchase Line X5 9997193 9997920 ALLOWANCE
P-ALLOWANCE EU RETAIL 6/3/2026 Allowance Purchase Line X5 9997193 9997920 ALLOWANCE
P-ALLOWANCE EXPORT RAW MAT 6/3/2026 Allowance Purchase Line X5 9997193 9997920 ALLOWANCE
P-ALLOWANCE EXPORT RETAIL 6/3/2026 Allowance Purchase Line X5 9997193 9997920 ALLOWANCE
P-DUTY DOMESTIC RAW MAT 6/3/2026 Duty Purchase Line X2 9997193 9997940 DUTY
P-DUTY DOMESTIC RETAIL 6/3/2026 Duty Purchase Line X2 9997193 9997940 puTYy
P-DUTY EU RAW MAT 6/3/2026 Duty Purchase Line X2 5997193 9997940 puTY
P-DUTY EU RETAIL 6/3/2026 Duty Purchase Line X2 9997193 9997940 DUTY
P-DUTY EXPORT RAW MAT 6/3/2026 Duty Purchase Line X2 9997193 9997940 puTYy
P-DUTY EXPORT RETAIL 6/3/2026 Duty Purchase Line X2 9997193 9997940 puTY
P-FREIGHT DOMESTIC RAW MAT 6/3/2026 Freight Purchase Line X3 9997193 9997910 FREIGHT
P-FREIGHT DOMESTIC RETAIL 6/3/2026 Freight Purchase Line X3 9997193 9997910 FREIGHT
P-FREIGHT EU RAW MAT 6/3/2026 Freight Purchase Line X3 9937133 9997910 FREIGHT
P-FREIGHT EU RETAIL 6/3/2026 Freight Purchase Line X3 9997193 9997910 FREIGHT
P-FREIGHT EXPORT RAW MAT 6/3/2026 Freight Purchase Line X3 9997193 9997910 FREIGHT
P-FREIGHT EXPORT RETAIL 6/3/2026 Freight Purchase Line X3 9997193 9997910 FREIGHT
P-RESTOCK DOMESTIC RAW MAT 6/3/2026 Restock Purchase Line X4 9997193 9997930 RESTOCK
P-RESTOCK DOMESTIC RETAIL 6/3/2026 Restock Purchase Line X4 9997193 9997930 RESTOCK
P-RESTOCK EU RAW MAT 6/3/2026 Restock Purchase Line X4 9997193 9997930 RESTOCK
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Description of the Fields

Name
Here you can enter a name to identify the Provision Purchase setup. The name can contain a maximum
of 20 characters.

Note
For your convenience, use the same Name as the No. of the Item Charge it corresponds to base on the
Calculation Base Provision in Provision Purchase and the Relation Purchase Line in the Item Charge

General Business Posting Group

Here you must fill in a General Business Posting Group.

The combination of General Business Posting Group and General Product Posting Group at the
Purchase Lines determines which Provision Purchase Line is used.

Therefore, the General Business Posting Group of your Vendors.

General Product Posting Group

Here you must fill in a General Product Posting Group.

The combination of General Business Posting Group and General Product Posting Group at the
Purchase Lines determines which Provision Purchase Line is used.

Therefore, the General Product Posting Group of the Items you buy.

Creation Date
When you create the Provision Purchase Line, the program automatically updates this field with the
date of today.

Modified Date

When a Provision Purchase Line is changed, the program automatically updates this field with the date
of today if this date is later than the Creation Date.

Description
Here you can enter your own Description of the Provision Purchase Line.
The Description field can contain a maximum of 50 characters.

Calculation Base Provision

The provision can be based on several different fields on the Purchase Line. In the Calculation Base
Provision field, you state which Amount from the Purchase Line you want to post to the General Ledger
as a Provision.

You can choose between the following seven options:

None Noneis used if the Provision is called with an Amount meaning that the Amount
has been calculated by Codeunit 6038010 trm APl G/L.
This is however not applicable for Purchase Provision; only for Sales Provision!!

Purchase Line X1 The calculated Amount of the X1 (Total LCY) field on the Purchase Line will be
posted as Provision.

Purchase Line X2 The calculated Amount of the X2 (Total LCY) field on the Purchase Line will be
posted as Provision.

Purchase Line X3 The calculated Amount of the X3 (Total LCY) field on the Purchase Line will be
posted as Provision.

Purchase Line X4 The calculated Amount of the X4 (Total LCY) field on the Purchase Line will be
posted as Provision.
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Purchase Line X5 The calculated Amount of the X5 (Total LCY) field on the Purchase Line will be
posted as Provision.

Purchase Line X6 The calculated Amount of the X6 (Total LCY) field on the Purchase Line will be
posted as Provision.

G/L Account Debit

Here you enter the G/L Account to which you want to post the Debit Amount (the “to be paid" account
or the Purchase Variance Account in your Income Statement) of your Provision transactions with this
combination of General Business Posting Group and General Product Posting Group.

If you use mainly Costing Method - Standard for your Masters/Items, the G/L Account Debit could be
the same G/L Account as you have filled in for the Purchase Variant Account in the General Posting
Setup.

If you use mainly Costing Method <> Standard for your Masters/Items, the G/L Account Debit could be
the same G/L Account as you have filled for the Inventory Adjustment Account in the General Posting
Setup.

G/L Account Credit

Here you enter the G/L Account to which you want to post the Credit Amount (the “accrued” G/L
Account in your Income Statement) of your Provision transactions with this combination of General
Business Posting Group and General Product Posting Group.

Reason Code

Various Reason Codes can be created to improve traceability of the G/L Entries that are related to
Provision. The Reason of the actual Provision Purchase Line will be added to the G/L Entries based on
this specific Provision setup.

Reason Codes can be maintained via Search Reason Code.

Note
Via Search Caption Class Setup, it is possible to set the Descriptions for the Purchase X1 - X6 fields as
names of the fields if they are added to the Purchase Lines.

Caption Class Setup for the X1-X6 in Purchase Line

By using the Caption Class Setup, you can determine the names that you will see in the Purchase Line if
you select the X1 - X6 fields, and they are related to Provision Purchase records where Calculation Base
Provision is set to Sales Line X1 - X6.

The page could normally look as follows - after added the X1 - X6 fields via Personalization to the Lines.

Lines Manage Line Functions  Order  Fewer options 4]

Matrix M2000

rem  |mz0ooor 1

L
m] tem M200002
0

tem M200020

Via Search Caption Class Setup, you can enter the names for the fields:
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Caption Class Setup

Inventory >

Purchase

Purchase

Purchase X1

Sales >
Comments >
/'
€& Caption Class Captions / &
O Search  —+ New Ef Edit List i| Delete B Open in Excel =
L = de T Usar Defined Ca
- ENU Duty

Per Purchase X1-X6 field you can enter the Captions per Language Code.
You need to go out of Business Central, and login again to have these Captions activated.
In that case, the Purchase Line might now look as follows:

Lines Manage Line Functions Order

B Select items.

Exp... [ Fre;— }Heg-:] [ Dutyper  Duty ’:-a\] Freight Freight
Mat.. Type No. Description Description 2 per Unit Total (LCY) Unit (Lcy) per Unit  Total (LCY)
Matrix M2000 Fabric 72% Polyamide, 28% Elastane
(] Item M200001 Fabric 72% Polyamide, 28% Elastane White
(] Item M200099 Fabric 72% Polyamide, 28% Elastane Black

Purchase
X6
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Provision Purchase and Costing Method = Standard

As described in the White Paper — TRIMIT ltem Charges and White Paper - TRIMIT Financials, you can
setup ltem Charges on many levels.

You are also able to add the costs of the Item Charges into your Calc. Unit Cost and your Std. Unit Cost
of the ltems in several ways (via Purchase Prices or via Pre-Calculation report and Revaluation Unit Cost
Update report).

In that case, when posting the Purchase Invoice of your Item, you would have a difference between the
value of your Inventory (because the Std. Unit Cost includes the Item Charges) and the Purchase Price
(direct cost) of the items.

Without using the Provision Purchase, the difference will simply be posted to the Purchase Variance
Account of the General Posting Setup.

When using the Provision Purchase, the difference can be split into accrued cost G/L Accounts.
The ltem Charges will be added as separate Value Entries of the Item with Type Variance.

This means, that when the actual costs come in - like i.e., a Freight Invoice or Duty Invoice - you should
post them to a separate G/L Account for i.e., Purchase Freight or Purchase Duty.

This can be compared with the accrued cost G/L Accounts for a specific period. This way you can
determine if you should change the percentages or amounts in the Item Charges and perhaps revaluate
your stock as well.

Example 4:
Master 2130 Rose Shirt has Base Calc. Unit Cost Material set to
Last Direct Cost + Itern Charge and a Purchase Price of 3.00 for Vendor 23200

Master Card ‘ & I = } i

2130 - Rose Shirt

Home  Reports Actions ~ Related ~»  Reports ~  Automate Fewer options

i Bill of Materials == Composition 4 Additional Info 2 New by Wizard M Attributes &3 Inventory Profile [«5] Image Ma

[ Workflow 7 Care Label 3 Additional Tags [} Copy Values & Collections [ statistics

[B Measurement Chart & Sustainability 2% Additional Comments VarDim Master [E¢ Item List & Product Information (PIR)
Costs Show less
Direct Unit Cost Calculation ... Price List ~ Base Calc. Unit Cost Material HLast Direct Cost + Item Charge ] ~
Indirect Cost % 0.00 Calculation of Unit Cost in B... v
Unit Cost Calculation Metho... Item Unit Cost ~ Automatic Calculation of Ite.. ‘.:‘
Management Level Unit Cost 0 v Calculation Sheet Level Master ~
Overhead Calculation Unit Cost Material ~ Default Deferral Template C... v
Overhead % 0.00

It has Item Charges connected to the Master (via Related, Master Data, ltem Charge).

S i - New @R Editlist (i Delete More options & =
? P-FREIGHT i General Misc. Freight Charge (Purch)) Last Direct Cost Amount 030
P-DUTY General Purchase Duty Last Direct Cost + Accumulated ltem Charges. ltem Charge included subsequently Percent 12.00
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By using the action Update Purchase Prices on ltems / Via Masters in the Purchase Prices, the Calc. Unit
Cost of the Items has been updated:

Purchase Price 3.00

P-FREIGHT 0.30

P-DUTY 0.396 (12 % of 3.30)

Calc. Unit Cost 3.696
After running the report Unit Cost Revaluation Update, also the Std. Unit Cost has been filled for the
ltems with 3.696.

20101 N
21300101 - Rose Shirt
ne ttem  Prices & Discounts Actions Related Reports Automate
e Compositon stsinabity (63 Aditions! Tags B vaster &7 apply Template 2 image Management % Bill of Materials
3 Care Label @l additional info 4 Additional Comments B Copy item 8 Create Stockkeeping Unit S Product Information (PIR) B inventory Profile Jate CO2
Costs & Posting Sowmore &)
Cost Details Posting Detais Forsign Trade
tanda era 103 10
usweD
! Global Dimensions
" reate
Costs
Direct Unit Cost Calculated Unit Costs Standard Unit Cost
Caleulation e price st
Unit Cost Calculation
t Materia Last Direct Cost + item Charge
Unit Cost Material
tem unit Cost

Item Charges have been setup as follows:

item Charges v’ saved 0 o
L B + New EREditlist [i Delete Item Charge Related Automate Fewer options ® v =
Ne.t Description Group Group Account Default CO2 Emission  Defaut CH4 Emission  Defaul Emission Line Line
- B Freight Charge (JB-Spedition) SERVICES STANDARD 0.00 0.00 0.00  FREIGHT CHARGE (JB-SPEDITION) X1 X1
P-ALLOWANCE purchase Allowance SERVICES STANDARD 0.00 0.00 0.00 _ PURCHASE ALLOWANCE None X5
P-DUTY Purchase Duty SERVICES STANDARD 0.00 0.00 0.000 PURCHASE DUTY None x2
P-FREIGHT Misc. :re\gN Chsrge (Purch) SERVICES STANDARD 0.00 0.00 0.000 MISC. FREIGHT CHARGE (PURCH.) None X3
P-RESTOCK Purchase Restock Charge SERVICES 'STANDARD 0.00 0.00 0.00" " PURCHASE RESTOCK CHARGE None X4
S-ALLOWANCE Sales Allowance SERVICES STANDARD 0.00 0.00 0.00  SALES ALLOWANCE X5 None
S-DUTY Duty (sales) SERVICES STANDARD 0.00 0.00 0.000 DUTY (SALES) ped None
S-FREIGHT Muisc. :rE\gH ChargES (Sales) SERVICES STANDARD 0.00 0.00 0.000 MISC. FREIGHT CHARGES (SALES) X3 None
S-RESTOCK Sales Restock Chzrge SERVICES STANDARD 0.00 0.00 0.000 SALES RESTOCK CHARGE X4 None
Provision Purchase has been filled as follows:
Provision Purchase + Saved =
PR +New EREditlist [ Delete More options ER
Calculation Base Provision
Name * Gen. Bus. Posting Group T W Gen. Prod. Posting Group T W Creation Date Madified Date Description 1 G/L Account Debit G/L Account Credit Reason Code
-> JB-FREIGHT : EXPORT RETAIL JB-Freight Purchase Line X1 9997193 9997910 FREIGHT
P-ALLOWANCE EXPORT RETAIL Allowance Purchase Line X5 9997193 9997920 ALLOWANCE
P-DUTY EXPORT RETAIL Duty Purchase Line X2 9997193 9997940 DUTY
P-FREIGHT EXPORT RETAIL Freight Purchase Line X3 9997193 9997910 FREIGHT
P-RESTOCK EXPORT RETAIL Restock Purchase Line X4 9997183 9997930 RESTOCK

We have set the G/L Account Debit to the same G/L Account as we have used in the General Posting
Setup for Purchase Variance Account.

Now we will buy 10 pieces for 3.00 GBP

Lines Manage Line Functions Order

= Newline  #X Deleteline  B¥ Select items

X2 X3

Unit of Direct Unit 18-
Bxp.. Location Measu nit Cost Cost Freight  JB-Freight  Dutyper  Duty Total Freight Freight
Mat... Type No Description Description 2 Code Quantity  Code Excl E (LCy; per Unit Total (LCY) Unit ey perUnit  Total (LCY)
- i Matrix 2130 Rose Shirt BLUE 10 PCs 3.00 30.00 0.00 O 0.396 3.96 0.30 3.00
[m] ltem | 21300102 Rose Shirt WhiteS BLUE 10 PCS I 3.00 I 30.00 I 3.695 ] a [ 0.396 3.96 0.30 3.00 ]

You can see that the Unit Cost (LCY) is set to 3,696 based on the Standard Cost of the Item.
For this example, we have changed the Caption Class Setup for the Purchase X2 and X3, so you see the
names of the Item Charges above the Columns for X2 and X3.
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If we now change the price to 410 GBP also other fields are recalculated:

Lines Manage Line Functions  Order

*# Newline  #X Deleteline ¥ Select items..

Unit of J
Freight  JB-Freight

Exp... Location Measu.
Mat... Type No. Description Description 2 Code Quantity  Code per Unit Total (LCY)
- * Matrix 2130 Rose Shirt BLUE 10 PCs 4.10 41.00 0.00 O
O Iltem 21300102 Rose Shirt White,S BLUE 10 PCS 41.00 3.696 O

Dutyper  Duty Total Freight Freight
Unit (Ley) perUnit  Total (LCY)
0.528 5.28 0.30 3.00

I 0.528 5.28 ]I 0.30 3.00 ]

Now the amounts for the Iltem Charges and the Unit Cost (LCY) have been recalculated as well:

Purchase Price 410
P-FREIGHT 0.30
P-DUTY 0.528 (12 % of 4.40)

Unit Cost 4.928
The Freight (Unit) did not change, it was an amount per piece.

but Unit Cost (LCY) remains the Standard Cost of the Item.

If we would change the Freight (Unit) or Duty (Unit), the corresponding Total (LCY) fields would change

as well. The Unit Cost (LCY) is however still the Standard Cost of the Iltem.

After posting the Receipt and Invoice, you will see the same information in the Posted Purchase Invoice

Lines:

Posted Purchase Invoice (2) e } o}

108229 - Oriental Production Services

Home Print/Send Invoice  Incoming Document More options

& Update Dacument  [G, Find entries.. € Correct | v

Genera| > 7/16/2026
Lines Manage  Line
Unit of Direct Unit Cost Line Amount Freight Total
Type Ne. Description Description 2 Quantity  Measure Code Excl. VA Unit Price (LCY)  Line Discount % Excl. VAT Duty per Unit  Duty Total (LCY)  Freight per Unit (LY
- Matrix L2130 Rose Shirt 10 PCS 410 0.00 41.00 0.39 5.8 0.30 3.00
Item 21300102 Rose Shirt ‘White,S 10 PCS 0.00 41.00 0.528 5.28 0.30 S‘OO]
The General Ledger Entries would now look as follows:
2120 Finished Goods 0= A
General Ledger Entries | © i3 7 Editlist Home New Review Entries More options ® Y =
[@ Find entries.. 29 Reverse Transaction.. &g Correct Dimensions  Entry
Source Source So Currency Bal.
Posting Date Docu.. DocumentNo.  G/L Account Currency Currency Deductible Bal. Account  Account
h 4 Type h 4 No. G/L Account Name Description Amount (LCY) Code Amount Amount ype o VAT Date Entry No. T+
- 7/16/2026 H 108229 2120 Finished Goods Direct Cost 2300 on 07/16/26 @ 4100  EUR €6349 €0.00 €000 G/L Account 7/16/2026 22691
7/16/2026 108229 7170 Inventory Adjmt., Retail Direct Cost 2300 on 07/16/26 @ -41.00 EUR €-63.49 €0.00 €0.00 G/L Account 7/16/2026 22692
7/16/2026 108229 2120 Finished Goods Variance 2300 on 07/16/26 0 404 EUR €-6.26 €0.00 €0.00 G/L Account 7/16/2026 22693
7/16/2026 108229 9997193 Purchase Variance Account + Variance 2300 on 07/16/26 ,, O 404 EUR £6.26 €0.00 €0.00 G/L Account 7/16/2026 22694
7/16/2026 Invoice 108229 7130 Purch., Retail - Export Order 0200008 @ 41.00 41.00 0.00 0.00 G/L Account 7/16/2026 22695
7/16/2026 Invoice 108229 5420 Vendors, Foreign Oriental Production Services -41.00 -41.00 0.00 0.00 G/L Account 7/16/2026 22696
7/16/2026 Invoice 108229 9997193 Purchase Variance Account + Order 0200008 5.28 5.28 0.00 0.00 G/L Account 7/16/2026 22697
7/16/2026 Invoice 108229 9937940 Purchase Duty, accrued + Order 0200008 @ 5.28 -5.28 0.00 0.00 G/L Account 7/16/2026 22698
7/16/2026 Invoice 108229 9997193 Purchase Variance Account + Order 0200008 @ 3.00 3.00 0.00 0.00 G/L Account 7/16/2026 22699
7/16/2026 Invoice 108229 9937910 Freight Purchase, accrued + Order 0200008 -3.00 -3.00 0.00 0.00 G/L Account 7/16/2026 22700
1 The accrued costs for Iltem Charge P-DUTY 0528 x 10
The Debit Account and Credit Account of Provision Purchase for P-DUTY
2 The accrued costs for Iltem Charge P-FREIGHT  0.30 x 10
The Debit Account and Credit Account of Provision Purchase for P-FREIGHT
3 The Purchase Account for the Purchase Price 4.10 X 10
The Purchase Account of the General Posting Setup
4 The Std. Unit Cost Total of the Item 396 x10 410 - 0404 = 3.96
The Inventory Account of the Inventory Posting Setup
5 The Direct Cost for this ltem 4.10 x 10
The Direct Cost Applied Account of the General Posting Setup
6 The difference between 4 and 5 (3.96 - 4.10) x 10
The Purchase Variance Account of the General Posting Setup
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That is why we advise filling the Debit Account of the Provision Purchase with the

Purchase Variance Account of the General Posting Setup.

That way the result on this account is balanced to 0,00 (if no changes in the Direct Cost) for a specific
Invoice/Order and will otherwise give the difference between the Standard Cost and the Direct Cost +
Item Charges.

The Value Entries would now look as follows:

Value Entries 0 o »
L B I& Find entries...  Entry More options ® v = 0

Sales

Posting Date ltem Ledger Document  ltem Charge Amount  Amount Posted Entry Valued  Invoiced  Cost per Cost per

v Entry Type EntryType  Adjustment  DocumentType  No.¥ No Description (Actual)  (Expected) ©G/L  Quantty Quantity  Quantity Unit  Unit(ACY)  ltem No.

7/16/2026 Purchase Variance Purchase Invoice 108229 0.00 000 -4.04 000  -404 0 10 0 -0404  €-0626 21300102 EXPORT
7/16/2026 Purchase Direct Cost Purchase Invoice 108229 0.00 000 41.00 000 4100 10 10 10 410 €6349 21300102  EXPORT

Entry Type Direct Cost for the Purchase Price
Entry Type Variance for the difference between the Std. Unit Cost and the total of Direct Cost + /tern
Charges.

Also, the Calc. Unit Cost in the Item is now changed based on a changed Last Direct Cost:

21300102 - Rose Shirt

Costs & Posting

Cost Details Posting Details Foreign Trade

Standard t u RETAIL Tariff 6108 1000

FINISHED

FASHION

02-SUMMER.

Costs

Direct Unit Cost Calculated Unit Costs Standard Unit Cost
Price List
Unit Cost Caleulation

Last Direct Cost + ftem Charge

Unit Cost Material

If Purchase Invoices come in for the Item Charges, you could post them as follows - simply on an
G/L Account,

Posted Purchase Invoice ‘ =3 |0}
108230 - United Parcel Service of America, Inc.
Home  Print/Send Invoice  Incoming Document More options
& Update Document [@ Find entries... € Correct | v
General > T/16/2026
Lines Manage  Line
Unit of Direct Unit
Measure Cost Excl Line Line Amount
Type No. Description Description 2 Quantity  Code VAT  Discount % Excl. VAT Unit Cost (LCY)
G/L Account : 9997950 Purchase Freight Costs 10 PGS 0.30 3.00 030
G/L Account 9997955 Purchase Duty Costs 10 PGS 0.528 5.28 0.528

Do not post them as Charge (Item) because that would change the Inventory value as well again, and
you already took the Item Charges based on Provision Purchase into the value of the ltems.
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Now you can compare the accrued costs and the actual costs for a specific period (i.e., a Season) to

determine if the Item Charges should be adjusted.
Chart of Accounts:  Custom filtered 0 + New 1] Delete B EditList Home v
No. Name Net Change Balance
9997905 Provision Purchase + _ _
l 9997910 Freight Purchase, accrued + -3.00 ] -18.00
9997920 Allowance, accrued + _ -45575
9997930 Restock, accrued + _ -305.00
[ 9997940 Purchase Duty, accrued + -5.28 ] -5.28
9997945 Total Purchase Provision + -8.28 -784.03
[9997950 Purchase Freight Costs 3 OO] 3.00
[9997955 Purchase Duty Costs 5.8 | 528
9999 NET INCOME -3,544.35 -7,121,431.26
9999280 Payment Tolerance Granted Webshops + _ _

Account ~  Balance

ncome/Balance Account Category
Income Statement Cost of Goods Sold
Income Statement Cost of Goods Sold
Income Statement Cost of Goods Sold
Income Statement Cost of Goods Sold
Income Statement Cost of Goods Sold
Income Statement Cost of Goods Sold
Income Statement Cost of Goods Sold
Income Statement Cost of Goods Sold
Income Statement

Income Statement Expense

Navigate

Report ~

Account Subcategory
Cost of Goods Sold
Cost of Goods Sold
Cost of Goods Sold
Cost of Goods Sold
Cost of Goods Sold
Cost of Goods Sold
Jobs Cost

Jobs Cost

Interest Expense

More options

e Y

Account
Type

Totaling
Begin-Total
Posting
Posting
Posting
Posting
End-Total 9997905..9997945
Posting

Posting

Total 6000..9999

Posting

Without Provision Purchase
If you included ltem Charges into your Standard Unit Cost, and the Base Calc. Unit Cost Material of the
ltem is set to Last Direct Cost + ltem Charge, but you did not setup the Provision Purchase for it, the Item
Charges, added in the X1-X6 fields of the Purchase Lines, will simply be posted to the Purchase
Variance Account of the General Posting Setup.

Therefore, if the Standard Unit Cost is 270z, the Direct Unit Cost is 200 and the Iltem Charge is z,
the General Ledger Entries look as follows:

2120 Finished Goo

[@. Find entries...

General Ledger Entries

ds

LB B Edit List  Home New [B) Review Entries

£ Reverse Transaction... 2 Correct Dimensions Entry ~

More options

Source Source Source VAT Cui

Posting Date Docu... Document No. G/L Account Currency Currency Currency Dex
h 4 Type A 4 No. G/L Account Name Description Amount (LCY)  Code Amount Amount
—> 7/16/2026 108233 2120 Finished Goods Direct Cost 2000 on 07/16/26 100.00 EUR €154.85 €0.00
7/16/2026 108233 7170 Inventory Adjmt., Retail Direct Cost 2000 on 07/16/26 -100.00 EUR €-154.85 €0.00
7/16/2026 108233 2120 Finished Goods Variance 2000 on 07/16/26 100 EUR €155 €0.00
7/16/2026 108233 9997193 Purchase Variance Account + Variance 2000 on 07/16/26 -1.00 EUR €-155 £€0.00
7/16/2026 Invoice 108233 7120 Purch., Retail - EU Order 0200011 100.00 100.00 25.00
7/16/2026 Invoice 108233 5630 Purchase Tax 25 % Order 0200011 25.00 25.00 0.00
7/16/2026 Invoice 108233 5620 Purchase Tax 25 % EU Order 0200011 -25.00 -25.00 0.00
7/16/2026 Invoice 108233 5420 Vendors, Foreign Sewing & Stitching Lda. -100.00 -100.00 0.00

SO TRIMIT WHITE PAPER: PROVISION Page 61

Date: July 17, 2026

© TRIMIT Group.

All rights reserved.



Provision Purchase and Costing Method <> Standard

As described in the White Paper — TRIMIT ltem Charges and White Paper - TRIMIT Financials, you can
setup Item Charges on many levels and add the costs of the ltem Charges already into your Calc. Unit
Cost of the Items in several ways (via Purchase Prices or via Pre-Calculation report).

In that case, when posting the Purchase Invoice of your Item, the value of your goods would only
include the Purchase Price (Direct Cost) of the Items.

By using the Provision Purchase, you would -while posting the Purchase Invoice for the ltems -
immediately increase the value of your Iltems by adding the Item Charges to it.
The ltem Charges will be added as one separate Value Entry of the Item with Type Revaluate

This means, that when the actual costs come in - like a Freight Invoice or Duty Invoice - you should
post them to a separate G/L Account.

This can then be compared with the accrued G/L Accounts for a specific period. This way you can
determine if you should change the percentages or amounts in the Item Charges.

Example 5:

Master 2131 Rose Shirt FIFO (copy of 2130 with Costing Method = FIFO)has Base Calc. Unit Cost Material
set to Last Direct Cost + ltem Charge and a Purchase Price of 3,00.

The Unit Cost of the Item 21310101is set to 0,00

Master Card ‘ Vi ‘ e - T
2131 Rose Shirt FIFO

Home  Reports Actions ~~  Related ~~ Reports »  Automate -~  Fewer options

;’3 Bill of Materials ] Composition 84 Additional Info #2 New by Wizard I Attributes E—} Inventory Profile Image Management

[#] Workflow (3 Care Label [83 Additional Tags [#! Copy Values [ Collections [ Statistics

E“F Measurement Chart & Sustainability Fi‘ Additional Comments IE‘ VarDim Master F‘E Item List @9 Product Information (PIR)
Costs & Posting Show more
Costing Method |F\FO v Item Disc. Group v
Posting Groups Global Dimensions
Gen. Prod. Posting Group RETAIL v Brand Code FASHION v
VAT Prod. Posting Group STANDARD v Season Code 02-SUMMER v
Inventory Posting Group FINISHED v Foreign Trade
Allow Invoice Disc. ‘) Tariff No. 6109 10 00 ~

Country/Region of Origin Code CN v
Costs Show less
Direct Unit Cost Calculation Method Price List ~ Base Calc. Unit Cost Material ”Last Direct Cost + I[tem Charge I ~
Indirect Cost % 0.00 Calculation of Unit Cost in BOM St... v
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It has Item Charges connected to the Master.

Item Charge Calculation Lines v Saved [
p [} —+ New BF EditList  [i Delete More options 2 Y
Item
Charge Item Charge  Item Charge
Relation Relation Calculati Unit Amount  per ltem in
Item Charge 2Typet 21 Description Calculation Base Item Charge Method (LCY)or%  Assortment
= P-FREIGHT General Misc. Freight Charge (Purch.) Last Direct Cost Amount 030
P-DUTY General Purchase Duty Last Direct Cost + Accumulated Item Charges. ltem Charge included subsequently ~ Percent 12.00 O

By using the action Update Purchase Prices on ltems / Via Masters in the Purchase Prices, the Calc. Unit

Cost of the Items has been updated:
Purchase Price 3.00
P-FREIGHT 0.30
P-DUTY 0.396 (12
Calc. Unit Cost

However. the Unit Cost is 0.00 and cannot be

% of 3.30)

updated based on the Calc. Unit Cost.

2
item Card (Z) =3 + jif saved =
J
21310101 - Rose Shirt FIFO
Home Item Prices & Discounts Actions -~ Related Reports. Automate Fewer options 0]
= Composition < Sustainability [ Additional Tags i Master & Adjust Inventory T Apply Template [&] Image Management 4% Bill of Materials
58
GZ Care Label EfiAdditional Info  #7 Additional Comments B Copy Item %8 Create Stockkeeping Unit B Product Information (PIR) BB Inventory Profile Calculate CO2e
4]
Inventory > °
Costs & Posting Show more
Cost Details Posting Details Foreign Trade
Costing Method ‘wo ~ Gen. Prod. Posting Group ‘RETA\L ~ ‘ Tariff No. 6109 10 00 v
Standard Cost 0.00 Withholding Tax Prod. Post. Group ‘ v ‘
Unit Cost I [ 000 -] Inventory Posting Group ‘HN\SHED v \
Last Direct Cost ‘ I 3.00 %ﬁ:yﬂp\;le ‘ o ‘
Net Invoiced Qty. 0 Global 0s
Costis Adjusted Brand Code ‘ FASHION - ‘
Purchase Prices & Discounts Create New... 027 R v ‘
. \ <]
Costs
Direct Unit Cost Unit Cost Calculation Calculated Unm
Direct Unit Cost Calculation Method Price List v Base Calc. Unit Cost Material Last Direct Cost + Item Charge ~ a
Overhead Calculation Unit Cos al
Overhead %
Unit Cost Calculation Method Sales ‘Item Unit Cost ~ ‘
Management Level Unit Cost I 0 ~]  calc Unit Cost Total 3696
item Charges ~ Saved 0 = »
o ] + New [REditlist [i] Delete Item Charge Related ~  Automate ~~  Fewer options ® Y =
VAT Prod. Posting Relation Sales n Purchase
Description Grou Group Defoult N2O E on Line
Freight Charge (JB-Spedition) SERVICES STANDARD 0.00 0.00 0.00 | FREIGHT CHARGE (JB-SPEDITION) x1 x1
Purchase Allowance SERVICES STANDARD 0.00 000 000 PURCHASE ALLOWANCE None X5
P-DUTY Purchase Duty SERVICES STANDARD 0.00 000 0.00  PURCHASE DUTY None x2
P-FREIGHT Misc. Freight Charge (Purch.) SERVICES STANDARD 0.00 0.00 0.00  MISC. FREIGHT CHARGE (PURCH.) None X3
P-RESTOCK Purchase Restock Charge SERVICES 'STANDARD 0.00 0.00 0.00" " PURCHASE RESTOCK CHARGE None xa
S-ALLOWANCE Sales Allowance SERVICES STANDARD 0.00 0.00 0.00  SALES ALLOWANCE x5 None
S-DUTY Duty (sales) SERVICES STANDARD .00 0.00 0.00 | DUTY (SALES) x2 None
S-FREIGHT Misc. Freight Charges (Sales) SERVICES STANDARD 0.00 0.00 0.00  MISC. FREIGHT CHARGES (SALES) X3 None
S-RESTOCK Sales Restock Charge SERVICES STANDARD 0.00 0.00 0.00  SALES RESTOCK CHARGE x4 None

Provision Purchase has been filled as follows:
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Provision Purchase v Saved O o »
L2 B -+ New B# EditList Til Delete More options e v =
Gen. Bus. Posting Gen. Prod. Pasting Calculation Base
Name 1 GroupT'¥ Group T ¥ Creation Date Modified Date Description Provision T G/L Account Debit G/L Account Credit Reason Code
= JB-FREIGHT EXPORT RETAIL 6/3/2026 7/17/2026 JB-Freight  Purchase Line X1 7170 9997910 FREIGHT
P-ALLOWANCE EXPORT RETAIL 6/3/2026 7/17/2026 Allowance  Purchase Line X5 7170 9997920 ALLOWANCE
P-DUTY EXPORT RETAIL 6/3/2026 7/17/2026 Duty Purchase Line X2 7170 9997940 DUTY
P-FREIGHT EXPORT RETAIL 6/3/2026 7/17/2026 Freight Purchase Line X3 7170 9997910 FREIGHT
P-RESTOCK EXPORT RETAIL 6/3/2026 7/17/2026 Restock Purchase Line X4 7170 9997930 RESTOCK
We have set the G/L Account Debit to the same G/L Account as we have used in the General Posting
Setup for Inventory Adjmt. Account.
Now we will buy 10 pieces for 3.00 GBP
Purchase Order =4 W  Saved [
0200012 - Oriental Production Services
Home Prepare Print/Send  Request Approval — Order Actions ~»  Related ~  Automate ~  Fewer options
[ Post.. |~ [ Release |~ [ Create Whse. Receipt [ Create Inventory Put-away/Pick. [B Send Intercompany Purchase Order 78 Archive Document G Supplier Portal Messages
Genera| > 0200012 Oriental Production Services 7/16/2026 Open
Lines Manage Line Functions Order = B
¥ Newline X Delete Line  EJ Select items 58
Unit of Line Unit 18-
EXp... Location Measu.. Amount Cost  Freeze Freight JB-Freight Dutyper  Duty Total Freight Freight
Mat... Type No. Description Description 2 Code Quantity  Code Excl. VAT (CY) XFelds  perUnit  Total (LCY) Unit 1wy perUnit  Total (LCY)
- i Matrix 2131 Rose Shirt FIFO BLUE 10 PCS 3.00 30.00 0.00 O 0.396 3.96 0.30 3.00
0 ltem 21210102 Rose Shirt FIFO  White,$ BLUE 10 PCs 30.00 0 | 0.396 396 0.30 2.00 ]

You can see that the Unit Cost (LCY) is calculated based on the Direct Unit Cost and the ltem Charges.
For this example, we have changed the Caption Class Setup for the Purchase X2 and X3, so you see the
names of the Item Charges above the Columns for X2 and X3.

If we now change the price to 410 GBP, other fields are also recalculated:

Lines Manage Line Functions Order © B
¥ Newline  #XDeleteLline & Select items.. 2
Unit of Direct Line Unit JB-
Exp.. Location Measu..  Unit Cost Amount Cost  Freeze Freight  JB-freight  Dutyper  Duty Total Freight Freight
Mat... Type Ne. Description Description2  Code Quantity  Code Bxcl VAT Excl VAT (CY) X Fields perUnit  Total (LCY) Unit v perUnit  Total (LCY)
& Matrix 2131 Rose Shirt FIFO BLUE 10 PCS 4.10 41.00 0.00 O 0.528 5.28 0.30 3.00
e O Item 21310102 Rose Shirt FIFO White, S BLUE 10 | PCS 41.00 4.928 O [ 0.528 5.28 II 0.30 3.00 l

Now the amounts for the Iltem Charges and the Unit Cost (LCY) have been recalculated as well:

Purchase Price 4.10

P-FREIGHT 0.30

P-DUTY 0.528 (12 % of 4.40)

Unit Cost (LCY) 4.928 Purchase Price + Item Charges

The Freight (Unit) did not change, it was an amount per piece.

If we would change the Freight (Unit) or Duty (Unit), the corresponding Total (LCY) fields would change
as well as the Unit Cost (LCY).

After posting the Receipt and Invoice, you will see the same information in the Posted Purchase Invoice
Lines:
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Posted Purchase Invoice [Cog + Saved
108234 - Oriental Production Services
Home Print/Send Invoice  Incoming Document More options
Vi Update Document [ Find entries... € Correct |
General » 7/16/2026 | 7/26/2026
Lines Manage  Line =
Unit of Direct Unit
Measure Cost Excl Line Line Amount
Type No. Description Description 2 Quantity  Code VAT  Discount % Exc.VAT  Unit Cost (LCY) Duty per Unit  Duty Total (LCY)  Freight per Unit
—  Matrix 2131 Rose Shirt FIFO 10 PCS 4.10 41.00 0.00 0.396 5.28 0.30
Item 21310102 Rose Shirt FIFO White,S 10 PGS 4.10 41.00 I 4.928 0.528 5.28 0.30 ]
The General Ledger Entries would now look as follows:
2120 Finished Goods N o
General Ledger Entries P B BF EditList Home New Review Entries More options e Y =
[@ Find entries.. &9 Reverse Transaction.. 25 Correct Dimensions  Entry
Source
Source Source Source VAT Currency Non- ;
Posting Date Docu..  DocumentNo. G/l Account Currency Currency Cumency  Deductible VAT  Bal. Account |
Type A 4 No. G/L Account Name Description Amount (LCY) ~ Code Amount Amount Amount  Type
> 1/16/2026 108234 2120 Finished Goods Direct Cost 2300 on 07/16/26 41.00 EUR o €63.49 €0.00 €0.00 G/L Account
7/16/2026 108234 7170 Inventory Adjmt., Retail Direct Cost 2300 on 07/16/26 -4100 EUR @ €-63.49 €0.00 €0.00 G/L Account
7/16/2026 Invoice 108234 7130 Purch., Retail - Export Order 0200012 41.00 @ 41.00 0.00 0.00 G/L Account
7/16/2026 Invoice 108234 5420 Vendors, Foreign Oriental Production Services -41.00 -41.00 0.00 0.00 G/L Account
7/16/2026 Invoice 108234 7170 Inventory Adjmt, Retail Order 0200012 @ 528 GBP £5.28 £0.00 £0.00 G/L Account
7/16/2026 Invoice 108234 9997940 Purchase Duty, accrued + Order 0200012 -5.28 GBP £-5.28 £0.00 £0.00 G/L Account
7/16/2026 Invoice 108234 7170 Inventory Adjmt, Retail Order 0200012 @ 300 GBP £3.00 £0.00 £0.00 G/L Account
7/16/2026 Invoice 108234 9997910 Freight Purchase, accrued + Order 0200012 -300 GBP £-3.00 £0.00 £0.00 G/L Account
7/16/2026 108234 2120 Finished Goods Revaluation on 07/16/26 < /ﬁ; D 8.28 EUR €12.82 €0.00 €0.00 G/L Account
7/16/2026 108234 7170 Inventory Adjmt., Retail Revaluation on 07/16/26 -8.28 EUR €-12.82 €0.00 €0.00 G/L Account
1 The accrued costs for Item Charge P-Duty 0528 x 10

The Debit Account and Credit Account of Provision Purchase for P-ALLOWANCE

2 The accrued costs for Item Charge P-FREIGHT

0.30 x 10

The Debit Account and Credit Account of Provision Purchase for P-FREIGHT

3 The Purchase Account for the Purchase Price 4.10 x 10
The Purchase Account of the General Posting Setup
4 The Direct Cost of the Purchase Invoice 4.10 x 10

The Inventory Account of the Inventory Posting Setup

5 The Direct Cost for the Purchase Invoice
The Direct Cost Applied Account of the General Posting Setup

4.10 X 10

The system has now also created a “Revaluation” posting to correct the Inventory Account based on the
Item Charges and Provision Purchase. This way, the Inventory Adjustment Account is decreased, and

the Inventory Account is increased with the total value of the Item Charges.
6 The total amount of the Item Charges

528 +300 =828
The Inventory Account of the Inventory Posting Setup
The Inventory Adjustment Account of the General Posting Setup

That is why we advise filling in the Debit Account of the Provision Purchase with the Inventory
Adjustment Account of the General Posting Setup. That way the result on this G/L Account is balanced

to 0.00 for a specific Invoice.
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The Value Entries would now look as follows:

Value Entries 0 =
2B [@ Find entries..  Entry More options r Y = O
Cost Item
ftem Sales Cost Cost Amount Cost Ledger
Posting Date ltem Ledger Document  Charge Amount Amount  Amount Non-  Posted Entry Valued  Invoiced  Cost per Cost per
Entry Type Entry Type Adjustment  DocumentType  No. ¥ No. Descript... (Actusl)  (Expected)  (Actual) Invtbl)  toG/  Quantity  Quantty  Quantity Unit  Unit (ACY)
7/16/2026  Purchase Revaluation 108234 0.00 0.00 8.28 0.00 8.28 0 10 0 0.828 €1.282
7/16/2026 Purchase Direct Cost Purchase Invoice 108234 0.00 0.00 41.00 0.00 41.00 10 10 10 4928 €7.631

Entry Type Direct Cost for the Purchase Price
Entry Type Revaluation for the Item Charges P-DUTY and P-FREIGHT

Also, the Cale. Unit Cost Material in the ltem is now changed based on a changed Last Direct Cost:

item Card Va =4 + o} [=
21310102 - Rose Shirt FIFO
Home Iem Prices & Discounts | Actions Related v  Reports Automate - Fewer options ®©
== Composition  © Sustainability [Efj Additional Tags % Master & Adjust Inventory 3 Apply Template [ Image Management % Bill of Materials
2
G Care Label B} Additional Info #3 Additional Comments  EmyCopy tem % Create Stockkeeping Unit  B& Product Information (IR) 8 Inventory Profile [ calculate coze °
Costs & Posting shol
Cost Details Posting Details Foreign Trade
Costing Method FIFO Gen. Prod. Posting Group RETAIL Tariff No. 6109 10 00
Standard Cost 000 withholding Tax Prod. Post. Group
Unit Cost 410 Inventory Posting Group FINISHED
Last Direct Cost 410 Default Deferral Template
Net Invoiced Qty. 10 Globar ensions
Costis Adjusted arand Code FASHION
Purchase Prices & Discounts Create New. season Code 02-SUMMER
Job No
Costs
Direct Unit Cost Unit Cost Calculation
Direct Unit Cost Calculation Method Price List gase Calc. Unit Cost Material Last Direct Cost + Item Charge 4.028
Overhead Calculation Unit Cost Material alc. Unit Cost Time 000
Overhead % 0 Calc. Unit Cost Machine 000
Unit Cost Calculation Method Sales Item Unit Cost Calc. Unit Cos erhead 0.00
Management Level Unit Cost 0 Calc. Unit Cost Total 4.928
Calculation of Unit Cost in BOM St..
However, the Unit Cost might not have been updated yet; just click on the field to see the Average Cost
Calc. Overview and the field will be updated.
Average Cost Calc. Overview - 21310102 Rose Shirt FIFO A X
ye; [@ Find entries..  Application  Line L =
Costis
A Type Valuation Date tem No. Unit Cost  Adjusted Entry Type Quantity Cost Amount (Expected) Cost Amount (Actual)
- Closing Entry i\ 7/16/2026 21310102 493 10 0.00 49.28
Increase 7/16/2026 21310102 4.93 Purchase 10 0.00 49.28

To update the Unit Cost field in many Items at the same time, you can also run the report Adjust Cost -
ltem Entries

If Purchase Invoices come in for the Item Charges, you could post them as follows:

Purchase Invoice | Work Date: 30-6-2021 ( V7 :‘ t T
Invoice Posting Request Approval Incoming Document Release Navigate More options
% General > Gls | 3062021 | 3
Lines Manage  Line Fewer options
Exp.. Unit of Direct Unit Cost Line Amount
Mat. Type No. Description/Comme... Location Code Quantity  Measure Coc Excl. VAT  Line Discount % Excl. VAT Freigt
[m] G/L Account 7952 Purchase Freight BLUE 10 0,30 3,00
- O | G/L Account 7953 Purchase Duty BLUE 10 0,528 528
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Do not post them as Charge (Item) because that would change the Inventory value as well again, and
you already took the Item Charges based on Provision Purchase into the value of the Items.

Now you can compare the accrued costs and the actual costs for a specific period (i.e., a Season) to

determine if the ltem Charges should be adjusted.

Chart of Accounts:  Custom filtered ~~ O Search + New  [i] Delete B EditList  Process
No. ¥ Name b Net Change Balance Income/Balance
7905 Provision Purchase + _ Income Statement
7910 Freight Purchase, accrued + -3,00 I -3,00 Income Statement
7920 Allowance, accrued + 400,00 -400,00 Income Statement
7930 Restock, accrued + 200,00 -200,00  Income Statement

[ 7940 Purchase Duty, accrued + -5,28 ] -5,28  Income Statement
7945 Total Provision Purchase + 608,28 -608,28  Income Statement
7950 Purchase Item Charges (Actual) _ Income Statement

[ 7952 Purchase Freight 3,00 ] 3,00 Income Statement
[ 7953 Purchase Duty 528 ] 528  Income Statement
7959 Total Purchase Item Charges 828 828 Income Statement
7995 Total Cost 3.574.158,73 3.574.158,73  Income Statement

Report

Cost of Goods Sold
Cost of Goods Sold
Cost of Goods Sold
Cost of Goods Sold
Cost of Goods Sold

Cost of Goods Sold

Jobs Cost

Jobs Cost

Cost of Goods Sold

5 Open in Excel

Account
Type

Begin-Total
Posting
Posting
Posting
Posting
End-Total
Begin-Total
Posting
Posting
End-Total

End-Total

Actions

Related ~~

Totaling

7905.7945

7951..7958

7100.7995

Without Provision Purchase

If you added Item Charges to your Item, and the Base Calc. Unit Cost Material of the Item is set to Last
Direct Cost + Item Charge, but you did not setup the Provision Purchase for it, the Item Charges, added
in the X1-X6 fields of the Purchase Lines, will still increase the Unit Cost of the Item, but will simply be

posted to the Inventory Adjustment Account of the General Posting Setup.

Therefore, if the Direct Unit Cost is 700 and the Item Charge is z,
the General Ledger Entries look as follows:

2120 Finished Goods N
General Ledger Entries LB B% EditList Home  New Review Entries More options e v
[@ Find entries.. & Reverse Transaction... £, Correct Dimensions Entry
Source Source Source VAT
Posting Date Docu... Document No. G/L Account Currency Currency Currency
b 4 Type Y No. G/L Account Name Description Amount (LCY)  Code Amount Amount
—> 1/16/2026 108235 2120 Finished Goods Direct Cost 2000 on 07/16/26 100.00 EUR €154.85 €0.00
7/16/2026 108235 7170 Inventory Adjmt., Retail Direct Cost 2000 on 07/16/26 -100.00 EUR €-154.85 €0.00
7/16/2026 Invoice 108235 7120 Purch., Retail - EU Order 0200013 100.00 100.00 25.00
7/16/2026 Invoice 108235 5630 Purchase Tax 25 % Order 0200013 25.00 25.00 0.00
7/16/2026 Invoice 108235 5620 Purchase Tax 25 % EU Order 0200013 -25.00 -25.00 0.00
7/16/2026 Invoice 108235 5420 Vendors, Foreign Sewing & Stitching Lda -100.00 -100.00 0.00
7/16/2026 108235 2120 Finished Goods Revaluation on 07/16/26 1.00 | EUR €155 €0.00
7/16/2026 108235 7170 Inventory Adjmt., Retail Revaluation on 07/16/26 -1.00 | EUR & =1ED €0.00
The Value Entries will look as follows:
Value Entries 0 o
}3 e} r@ Find entries..  Entry More options Y =
Cost Item
Item Sales Cost Cost Amount Cost Ledger
Posting Date Item Ledger Document Charge Amount Amount  Amount (Non- Posted Entry Valued
h 4 Entry Type Entry Type Adjustment  Document Type No. ¥ No. Descripti (Actual)  (Expected) (Actual) Invtbl) toG/L  Quantity  Quantity
7/16/2026 Purchase Revaluation 108235 0.00 0.00 1.00 0.00 1.00 0 1
7/16/2026 Purchase Direct Cost Purchase Invoice 108235 0.00 0.00 100.00 0.00  100.00 1 1
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The Items Unit Cost will also look as follows:

Average Cost Calc. Overview - 60010102 Garment FIFO X
[ Find entries..  Application  Line e =
> Closing Entry i 7/16/2026 60010102 101.00 0.00 101.00
Increase 7/16/2026 60010102 101.00 Purchase 0.00 101.00
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